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The Prudential Insurance Company of America 


FORREST F. DRYDEN HOME OFFICE 
PRESIDENT NEWARK, N. J. 
INCORPORATED UNDER THE LAWS OF THE STATE OF NEW JERSEY 


oc = Joe on IOC >0 


CONTINENTAL COMMANDS CONFIDENCE 1 
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a 
SALESMEN WANTED 
TO HANDLE THE BEST QUICK-SELLING 
“America Fore” INSURANCE PROPOSITION IN AMERICA 
“There must be no deviation from this fixed rule of Accident and Health Insurance on the 
ours to protect the local agent in the field that he is Same Plan as Commercial Travelers’ 
given to operate in.” Associations 
THE CONTINENTAL ° No Medical Examination Required. 
I No Waiting for Commissions. 


INSURANCE COMPANY Write to ERNEST W. BROWN, 



























a a 
| a 


Dn >? ?(9) 


eC 








Cash Capital - - TEN MILLION DOLLARS aati ies 
HENRY EVANS, President INTER-STATE BUSINESS 
Home Office Managing Branch Offices MEN’S ACCIDENT ASS’N 
‘0 Maiden Lane Chicago, Montreal 
New York : San Francisco | Brown Building Des Moines, Iowa 
oO 
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Entered as second-elass matter June 23, 1879, at the Post Office at New York, N. Y., under the Act of March 3, 1879 
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CENTRAL STATES LIFE 
INSURANCE COMPANY 


ST. LOUIS, MO. 





Insurance in Force $37,000,000.00 





JAMES A. McVOY 
Vice-President and General Manager 





THE TRAVELERS | 
INSURANCE oe INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 
WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 





THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 




















Organized 1850, é 
iS. ee yoy 
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————— | ; —¥t 2 | 
JOHN P_ MUNN, M.D Good men, whether experienced in life 
“PRESIDENT insurance or not, may make direct con- 
tracts with this company, for a limited ter- 
ritory if desired,andsecureforthemselves, 
oi iach ts \in addition to first year’s commission, a 
aaa aes renewal interest insuring an income for 
the future’ Address the Company at its, 
Home Office, No. 277 Broadway, N.Y. | 


FINANCE COMMITTES 


CLARENCE H. KELSEY 





EDWARD TOWNSEND 
Pres. Importers @ Traders Nat. Bank 












































PAN-AMERICAN 
LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


FINANCIAL RECORD 
Fully Paid Capital 
Total Resources 


$1,000,000 
6,570,000 


INSURANCE RECORD 
Paid for in 1918 


$12,000,000 
Total Insurance in force...............6..0. 


52,000,000 


Our Service to our Representatives is unexcelled. If you are an experi- 
enced man, seeking to better your condition, we can help you to a bigger 
income in a broader field. If you have had no experience and are interested 
in Life Insurance Salesmanship, we can help you with our Course of Instruc- 
tions and special equipment, to secure the business. Applications consid- 
ered only from responsible men who can furnish bond, if necessary. While 
you are in the mood—right now—let me hear from you. 


E. G. Simmons, Vice-President and General Manager 
Whitney Central Building 
New Orleans, U.S. A. 








Third Supplement to the 
HANDY GUIDE for 1918 


The Spectator Company has issued the Third Supplement to the 
1918 Edition of the Handy Guide to Premium Rates, Applications 
and Policies. January, 1919, Supplement. 


This Supplement contains several policies for those companies 
which changed their plans with the opening of the new year or just 
prior thereto. 

Every Agent, to keep posted, must have this Supplement. 


Copies will be furnished to those subscribers to the Handy Guide 
whose names appear on our books, at twenty-five cents each. 

The price to non-subscribers is fifty cents; or on receipt of $3.75 
(cash down), this Supplement will be forwarded at once; the 1919 
Edition of the Handy Guide, issued early in the current year, and the 
three Supplements to that edition when issued, at intervals during 
the year. 


THE SPECTATOR COMPANY 


135 Wriu1am STREET 
NEW YORK 


Cuicaco OFFICE 


INsuRANCE EXxcHANGE. 








A Progressive SURETY and CASUALTY Company 
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IN PRESS 
INDISPENSABLE TO EVERY LIFE AGENT 


Three Companion Pocket Publications 
Unequaled as Canvassing Documents 


THE STANDARD WORK ON PREMIUM RATES AND POLICIES 


The Handy Guide 


Premium Rates, Applications and Policies 
TWENTY=-EIGHTH ANNUAL EDITION, 1919. 


The only work giving complete premium rates and policy 
forms of 165 companies. 

The Handy Guide presents the facts concerning premium 
rates, surrender values, policies and applications of the active 
life insurance companies of the country. 

Its value to every progressive agent is incalculable. 

In the many years of its publication The Handy Guide has 
maintained the highest reputation for reliability and complete- 
ness. 


Price, in flexible binding, $3.00 


Vest Pocket 


Life Agents’ Brief 


1919 EDITION 


The most convenient work on premium rates, net cost, cash 
values and policy provisions. 

Premium rates for 125 companies shown at a glance. All 
companies listed under each age. 

Policy provisions clearly indicated for all companies under 
appropriate headings, including military and naval service 
clauses. 

Net cost shown for ten years of actual experience. No 
estimates or guesswork. 

Cash values presented in most comprehensive form. 

The best and cheapest work for agents. 


Price, in flexible binding, $1.50 
THE MOST COMPLETE BOOK ON DIVIDENDS 


Annual and 
Deferred Dividends 


1919 EDITION 


Presenting in compact form the amount of annual dividends 
payable in 1919 on the three leading forms of policy contracts, 
viz: Ordinary Life, Twenty-payment Life and Twenty-year 
Endowment at ages 25, 30, 35, 40, 45, 50, 55 and 60, and 
covering twenty years of issue. : 

Also dividends paid in 1918 running back thirty years and 
by five-year periods prior. 

Complete showing of net costs for each of the past ten years, 
as well as under the present schedule. 


Price, in flexible binding, $2.00 
ORDER THESE THREE PUBLICATIONS TODAY 
Liberal Discount Allowance on Quantity Orders 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 











The Publications of 


Charles & Edwin Layton 


Tue Spectator CoMPANy are the sole agents in the United States; 
for the old-established and well-known house of CHARLES & 
EDWIN LAYTON, London, England, whose list of publications on: 
Fire and Life Insurance, Annuities, Friendly and Building Societies,’ 


etc., are among the most valuable and standard treatises. 


JOURNAL OF THE INSTITUTE OF ACTUARIES AND ASSURANCE MAGAZINE. 
Subscribers’ names received, to whom the parts are sent on publication. 
Price, per part 

An ImprovepD TaBLe or Five-Ficure LocarirHMs. B 
Price lain, $2.00; index, 

Tue [Institute or Actuaries’ Text-Boox. Part I. Interest, including 
Annuities Certain; revised edition. By Ralph Todhunter. Price.... 

Tue Institute oF Actuaries’ TExt-Boox. Part II. Life Contingencies, 
noome Life Annuities and Assurances. By George King, F.I.A. 
rice 

TRANSACTIONS OF THE SECOND INTERNATIONAL ACTUARIAL CoNnGRESS. Price. 

A TREATISE ON INsuRANCE CompanigEs’ Accounts. (New and revised edi- 
tion.) By A. E, Sprague. Price 

FREQUENCY CURVES AND CORRELATION, Including Addendum. By W. Palin 
Elderton. Price 

THE THEORY OF THE CONSTRUCTION OF TABLES OF Morratity and of similar 
statistical tables in use by the actuary. By George F. Hardy. Price. 

ELEMENTS OF FiInITE DiFrERENCES. Second edition. By J. Burn and 
E. H. Brown. Price 

On THE BOOKKEEPING OF A LIFE OFFICE. 

F.F.A. Price 

PRINCIPLES OF BOOKKEEPING FOR INSURANCE STUDENTS. 
F. Price 

Stock ExcHANGE INVESTMENTS IN THEORY AND Practice. With chapters 
on the Constitution and Operations of the Bank of England and the 
National and Local Debts of the United Kingdom. A course of 
lectures by Joseph Burn, F.I.A. 

CoMBINED EXPERIENCE OF LIFE ANNUITANTS (1863-1893). Deduced from 
the records contributed by companies in respect of annuities granted 
within the United Kingdom. Price 

CoMBINED EXPERIENCE OF ENDOWMENTS (1863-1893). 

CoMBINED EXPERIENCE, whole life (1863 1893). 

CoMBINED EXPERIENCE, whole lite (1863-1893). 

BritisH Orrices Lire Tasies (1893). Aggregate Tables. 

BritisH Orrices ANNuITY TasLe. Male and Female. 

BritisH Orrices Lire Tasies (1893). Select Tables, Male Lives. Price. 

British Orrices Lire Tastes (1893). An account of the principles and 
methods adopted in the compilation of the data, the graduation of the 
experience and the construction of deduced tables. Assured Lives and 
Life Annuitants. Price 

On CENTENARIANS, AND THE DuRATION OF THE HuMaN Race. Price.... 

GRADUATED EXERCISES AND EXAMPLES, with Solutions, for the use of stu- 
dents of “‘The Institute of Actuaries’ Text-Book.” Parts I. and II.. 

Tue Law or Lire Assurance. By Charles John Bunyon, M.A., Barris- 
ter-at-Law. Fifth edition, by J. V. Vesey Fitzgerald. 

VALUATION TABLES, based upon the Institute of Actuaries’ Mortality Ex- 
poemaee (HM) Table, at 3, 31%, 4 and 4% per cent; also Values of 

olicies on the HM-(5) Table at the same Rates of Interest. By 
Ralph Price Hardy. Price 

PREMIUM CoNvVERSION TaBLES. By Rothery & Ryan. Price 

An Account OF AN INVESTIGATION OF THE SICKNESS AND MorvTAa.ity Ex- 
PERIENCE OF THE I. O. O. F. Manchester Unity Friendly Society 
(1893-1897), with tables, by Alfred W. Watson, F.I.A., F.S.S. 489 
pages. Price 

THe TuHeory of Finance. Being a short treatise on the Doctrine of In- 
terest and Annuities—certain. Price 

Tue Detection or Forcery. A Practical Handbook for the use of Bank- 
ers, Solicitors, Magistrates’ Clerks, and all handling Suspected Docu- 
ments. By Douglas Blackburn (late expert to the. Natal Criminal In- 
vestigation Department, and the Transvaal Republic), and Captain 
Waithman Caddell. Price 

OvuTLinEs oF Burcrary Insurance. By F. D. McMillan. A Handbook 
for Students and Insurance Officials. 

Bunyon’s Law or Fire Insurance. By R. J. Quin, LL.B., Barrister-at- 
Law. Sixth Edition. “Of this standard work it may safely be said 
that points on Fire Insurance Law which cannot be found in Bunyon 
are unworthy of notice.” Law. i 

Fire Insurance Hanp Book, in which all the various kinds of Fire Risks, 
with the British Tariff Rates, are arranged alphabetically: being a com- 
plete and valuable Book of Reference on all the principal points con- 
saeeee with Fire Insurance Practice. By W. S. Coles and H. S. Bell. 
rice 

REMARKS ON THE APPORTIONMENT OF FirE Losses. By the late William 
Henry Hore. Illustrating, by numerous examples, the practice of the 
Offices in complicated average and non-average cases. A reissue of 
bs standard work, with introductory preface by Thos. J. Milnes. 
WIG? wdaenasusasacaecaehessenuaeeuadne Sddddiessekexua siacdveacanne 

INSURANCE PrINcIPLES (other than Life and Marine). By Ernest Brooke. 
2 pocket reference book for the use of insurance men, interleaved. 
rice 

Fire Insurance Contracts. By Ernest Brooke. 
study of Legal Text Books. Price 

Pocxer Guripe To DrartinG Fire Insurance Porrctes: forming a standard 
reference for nag of method, trade and legal clauses and war- 
ranties, etc. By Charles Edwin Noverre. Second edition, revised 
and enlarged. Price 

Fire Loss SETTLEMENTS, AND THE CONDITIONS OF FirE INSURANCE PoLI- 
cies. By Thos. J. Milnes. A Handbook for General Use. Price... 

AVERAGE AND CONTRIBUTION IN FrrE INsuRANCE, including a History of 
the Average Clause and a New Method of Apportionment. _ Past 
| a Clause and a New Method of Apportionment. By H. S. 
ell. rice 


E. Erskine Scott. 


$2.50 | 
3.00 
5.00: 

10.00 

12.50 
2.50'' 
4.25 
3.00 
4.00 
1.25 | 


As Sole Agents for the United States the undersigned will send any 
of these works postpaid to any address on receipt of price. A com- 
plete list of C. & E. LAYTON’S publications will be forwarded upon 


receipt of ten cents in stamps to cover cost of mailing. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE. 
INSURANCE EXCHANGE 


135 WILLIAM STREET ' 
NEW YORK 
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ORGANIZED 1865 





The Provident Life and Trust 
Company of Philadelphia 





Endowments Matured in 1918, $3,307,534 





The satisfaction of these Policyholders 
is a valuable assistance to Provident 
Agents, who do not have to theorize 
about what is the best form of policy. 
They quote the Hindsight of these 
satisfied Policyholders. 
































WILMER L. MOORE, PRESIDENT 


The Southern States Life Insurance Co. 
: ATLANTA, GA. 


Located in the center of the rapidly developing 
South, and managed by men familiar with the needs 
and conditions of its people, this Company provides a 
service not possible with any other organization. 

















— SUCCESSFUL LIFE INSURANCE AGENT. 


ou want to secure a General Agency for yourself? If so, 


mania WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
guarantees 

FIRST, that in onan ‘s death from any cause $5,000, the face of 
the Policy, will be pai 

SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 

FOURTH, that in case of total disability as a result of accidental 
injury, the Company will ag y direct to the Insured at the rate of 
$50 P ‘R WEEK uring suc - saomaee 4 but not to exceed 52 weeks, 
after which the weekly indemnity will be at the rate of $25 PER WEEK 
i hout the period of digability. Can insurance do MORE? 
. a! HY should any man be satisfied with a policy that would do 
~ 

Annual Premium, Age 35, Ordinary Life, ge Seennteinl 
ment Life, $167.10; Twenty-Year Endowment, $235. 

General Agents wanted in the following eli iii lvania, 
ee Kansas, Michigan, Ohio and the District of Colu mbia. 

ess! 


UNITED LIFE AND ACCIDENT INSURANCE CO. 
Home Office, United Life Bldg., Concord, New Hampshire 

















THE SIGN OF GOOD CASUALTY INSURANCE 


LIABILITY BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
* AUTOMOBILE LANDLORDS 
TEAMS ELEVATOR 
COMPENSATION GENERAL LIABILITY 
Established 1869 





LONDON GUARANTEE é ACCIDENT CO., Lid. °ewacano’ 


Head Office: CHICAGO, ILL. F. W. LAWSON, General Manager 





F. J. WALTERS, Resident Mana 55 John S i York. 
STOKES, PACKARD, HA AUGHTON SM 4 ITH vaailinies 

esident Manag 434 Walnut Street, Philadelphia, Pa. 

ELMER A. LORD & CO, Resident Managers 145 Milk Street, Boston, Mass. 


ACTUARIAL STUDIES 


mee. 1. ‘SOURCES AND CHARACTERISTICS OF THE PRIN- 
PAL MORTALITY TABLES.” Price $1.25 plus cost of delivery. 


ae No. IV. ‘“‘GRADUATION OF MORTALITY AND OTHER 
ABLES.” Price $1.25 plus cost of delivery. 


Bh volumes of about eighty pages each, bound in maroon cloth, are 
issued by the Actuarial Society of America. 


Chapter on “‘ Disability Benefits’? (Study No. V.) is nearly complete and 
should be ready shortly. 


Good progress has also been made on the chapters * ‘Construction of 
Mortality Tables (No. II.) and ‘‘ Population Statistics’? (No. III.). It will 
probably take several months to complete these for publication. 


THE SPECTATOR COMPANY 


CuicaGco OFFICE 135 WILLIAM STREET 
InsuRANCE ExcHANGE NEW YORK 

















GENERAL AGENCY OPENING FOR 
NORTHERN WEST VIRGINIA 
Two good personal producers may combine 
to get contract. 
If you cannot produce personally do not 
apply. 


Address West Virginia, care of THe SpkCTATOR, 
P. O. Box 1117, New York City, N. Y. 














INCORPORATED 1832 


Virginia Fire and Marine 
INSURANCE COMPANY OF RICHMOND, VA. 


JANUARY, I, 1919 


Reserve for Unearned Premiums..............eeeeeeee. $996,557.81 

Coe OU ere arent rer cee orc 242,981.13 

PE akbereensedenesecsenereesinnee eee’ $250,000.00 

Net i ntckanace cece ener ewke tenn cneuen 956,350,28 

Surplus to Policyholders ................0eeeeeee: 1,206,350.28 
Total Assets.............. $2,445,889.22 


WM. H. PALMER, President W. H. McCARTHY, Secretary 


A FEDERAL cieeatainte Oy 


The Masonic Mutual 
Life Association 


OF THE DISTRICT OF COLUMBIA 
Chartered by Special Act of Congress March 3, 1869 








The security of the Old Line. Surrender Values, and Special 
The sumone of the Fraternal. Advantages not found elsewhere. 


Select work, with big returns to high class representatives. For terms and territory 
write to 


WM. MONTGOMERY, President and!General Manager 
1621 H Street, N. W. Washington, D. C. 


Required by the liws of the Un'tel Stites to maintain the‘lezal reserveton every policy. 


Thursday 
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A. M. BURTON, President 


LIFE and CASUALTY INSURANCE COMPANY 


OF TENNESSEE 


H.B. FOLK Secretary 


Industrial Weekly Insurance 
Life—Health—Accident 
Pays Fifty Weeks Indemnity 


Home Office - - - Nashville, Tennessee 


B. H. Wright, ye a nt 








STATE. MUTUAL LIFE ASSURANCE CO. 
OF WORCESTER, MASS. 
Incorporated 1844 

In 1918 a larger volume of both written 
\ and paid-for business was produced than 
‘®) in any previous year. 
| 1919 
SEVENTY-FIFTH ANNIVERSARY YEAR 

Our achievement—Protection and Serv-= 
ice Unexcelled. Additions are made to our agency 
force when the right men are found. 





D. W. Carter, Secretary 
tephen Ireland, Superintendent of Agencies 








AMERICAN NATIONAL 
INSURANCE COMPANY 
GALVESTON. TEXAS 


Organized March 5th, 1905. Now has about 
six millions of assets, about one-and-a-quarter- 
million surplus to policyholders, and is nearing 
the hundred million mark of business in force. 


If seeking a new connection, write us. We 
may have just what you want. 








THE RIDGELY 


PROTECTIVE ASSOCIATION 


of Worcester, Massachusetts 


Sickness and Accident Insurance 
FOR ODD FELLOWS ONLY 





Surplus to Protect Policy-Holders a = $346,802.37 
Deposited With Massachusetts State Treasurer $100,000.00 

















If you can write Ordinary and Industrial 
business in an exceptional field, under a pro= 
gressive live-wire manager, who controls five 
offices, all making exceptional records and 
incidentally green=-backs, address (in strict 


confidence to you) Box 75, Ironton, Ohio. 








— —— LIFE INSURANCE CO. 


CHARLESTON, W. VA. 


\ If you are a capable Insurance 
/ Salesman we have an attractive 
offer. 


For particulars address 
JAMES A. EDGAR, Jr. 
Manager of Agencies 




















The Combined 
LIFE, SICKNESS AND ACCIDENT POLICY 


Issued only by the 


NIAGARA LIFE INSURANCE CO. 


Protects Both Yourself and Your Dependents 
Home Office: Niagara Life Building, Buffalo, N. Y. 


Reliable Live Wire Agents Wanted 


WILLIAM H. CROSBY EDWARD H. BURKE 
President Vice-President and General Manager 











IN THE CENTER OF THE U. S. A. 


is located a big, vigorous, and growing institution of 
Life Insurance. 


Our geographical location enables us to render ex- 
ceptional service to our policyholders and field force. 


Over $180,000,000 of insurance in force. 
Investigate for yourself. 


MISSOURI STATE LIFE INSURANCE COMPANY 


Saint Louis, Missouri 


SALESMEN WANTED 
SELL REAL ESTATE MORTGAGE BONDS. 


There can be no higher class of investment. O00 04 Ady cen. or more 
Any denominations from $100 up. Nearly 20, Americans have 
recently shown their interest in bond buying. Let us give you facts 
about real estate bonds. Write for iculars to-day. by Guaran- 
tee Mortgage and Trust Co., 70 W. Monroe St., Chicago, IIl. 


FARM LOANS 


FIRST MORTGAGE LOANS 

Highest grade loans obtainable 
ASK FOR LIST 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building GARY, INDIANA 








Improved Indiana Farms 





Service of Quality to Policyholders 
Contracts of Superiority to Representatives 


NATIONAL 
oe 





} East Dept., 100 — New York 
7 pi ome nin,’ B Yori Francisco 
Northwestern a alace Bldg., Minneapolis 











ROSSIA INSURANCE COMPANY 


Hartford, Conn. 
Reinsurance 
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“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 


One Hundred Years 


of Service 


Losses Paid over $174,000,000 








Prosperity Awaits You Here! 


THE SOUTH IS RICHER NOW IN OPPORTUNITIES 
THAN IN YEARS. Never was there so much money in 
circulation. 

THE FARMER, the merchant, the manufacturer need and are 
buying more insurance. 

SOME” CHOICE TERRITORY in Texas and Arkansas for 

Field Supervisors who can produce business and instruct Agents. 

Salary and commission. 


LOUISIANA STATE LIFE INSURANCE COMPANY 
H. CLAY BROWN, Supt. of Agencies, | SHREVEPORT, LA. 

















KANSAS vs. IOWA 


An attractive opening for a Manager 
or General Agent for either of the 
above states. 


AMERICAN NATIONAL ASSURANCE COMPANY 


Third National Bank Building 
ST. LOUIS, MO. 




















19,712 LEADS 


were distributed among Fidelity field men in 
1918—the result of our direct mail advertising. 
This is agency co-operation on a vast scale 
and explains why we are writing more business 
than at any time in our history. 


The Fidelity operates in 40 states. Full 
level net premium reserve basis. Faithfully 


serving insurers since 1878. Insurance in force 
over $150,000,000, 


A few agency openings for the right men 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 


CHAS. L. ISOM, V. P. & Sec’y 























FIRE 
RE=INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 


New York New York 














Merchants Life Insurance Co. 


Des Moines, Iowa 





Agency opportunities in nineteen 
states 


WM. A. WATTS, President 











THE CAPITOL LIFE INSURANCE CO. of COLORADO 


Home Office—Denver, Colorado 
Thos. F. Daly, President 


Statement January 1, 1919 


Ledger Assets; Jan: 4 1908 ..0 5.54000 s bees cee 
MOtal TCO WOM 6 6 ccs cases cre eels ole ew ealona 


SUM TOTAL.. 
Gross Assets. . : 
Surplus to Policyholders. . ; : 
Death Claims Paid Since ‘Organization. . 


$2,424,371 .02 
1,171,215 .23 


. $3,595,586 .25 
3,006,871 .21 
256,060 .68 
$952,286 .04 


Good Agents Wanted in Sineiiiell Territory 




















Festesl booy nRnnnnnnnn 


Los Eesivoiesics test 
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THE SPECTATOR for half a century has been recognized as THE National Insurance Journal of the United States. 
The Service it gives week by week is unequaled; and that is supplemented by the numerous Insurance Works ot The Spectator 
Company, the Largest Insurance Publishers in the World. 
PAGE PAGE 
PAGE| Great-West Life Assurance Co., Winnipeg....... viii National Union Fire Ins. Co., Pittsburgh. ... 166 
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Barrett System Co., New York................ 167 eoples’ Life Insurance Co., Frankfort.......... 55 
Box 75, eaten, CHMGne es winds cuiow anes ny. v Independent Life Insurance Co., Nashville... ... xvi Philadelphia Life Insurance Co., Philadelphia... xvii 
British America Assurance Co., Toronto xvi Independent Order of Puritans, Pittsburgh...... xiv Provident Life & Accident Ins. Co., Chattanooga xvii 
Tien TICAD WMMECANIOE. oo. ox o.5 @ 976 dir ahcne See dsie «6 xii Industrial Life and Health Ins, Co., Atlanta..... xiv Provident Life & Trust Co., Philadelphia....... iv 
Business Men’s Acc. Assn., Kansas City, Mo.... xiv orang ce -"e “ng } on eg anaes awe Xv Prudential Insurance Co., Newark............. cover 
nsurance Fie! ‘o., The, Louisville............ xiii 
International Life Insurance Co., St. Louis...... xv : : sas 
re * Inter-Ocean Casualty Co., Cincinnati.’ peer ee va Quick Pro Rata Premium Table............... xiii 
Capitol Life Insurance COs DONNER os 055 Ske ws vi nter-State Business en’s Acc ssn., es is . 
Coler Rapids Life Insurance Co., Cedar Rapids. xvii MQM Guin excl in ain eae oa wen una aaa exe! ae over |p dy e Philadelphia.................. re 
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A LAWYER’S 





OPINION 





OF AN INSURANCE AGENT 





CHICAGO OFFICE 
Insurance Exchange 





PUBLISHERS 


On the train, one evening, a lawyer introduced a business man to an agent of a prominent life insurance com- 
pany. Afterward, in speaking of the agent, the lawyer said: 


“It is a pity that there are not more insurance agents like that man. He is well informed as to his business, his 
own company and other companies; is able and willing to reply intelligently to inquiries made by his customers 
and prospects, and his statements can be relied upon absolutely, whether the facts are favorable to him or not.” 


EVERY AGENT SHOULD PREPARE HIMSELF 
so that he shall deserve an equally strong commendation. 


OUR EDUCATIONAL PUBLICATIONS ARE PREFARED TO MEET THE AGENTS’ NEEDS 


Send 10 cents for Catalogue of Insurance Works, or state the class of information desired. 


THE SPECTATOR COMPANY 


Knowledge is power. 


135 William Street 
NEW YORK 
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TWENTY-SIXTH EDITION NOW READY 


The Accident Insurance Manual 


1919 
A The Accident Insurance Solicitor, containing 
GUIDE Hints to Agents, How to Obtain Business, and a 
TO Directory of Plans, Contracts and Premiums, 


portraying the leading features of the principal 
Stock and Mutual Accident Companies and Sick Benefit 
Associations in the United States, covering both accident 
and health insurance, and with special reference to the in- 
dustrial departments. 


This work also includes a carefully prepared classification 
of the’ various risks according to the hazard of occupation. 
An especially valuable feature is the table of benefits, which 
has been most thoroughly revised, showing at a glance the 
indemnities paid under accident contracts. 


The chapter on ‘‘Hints to Agents,”’ is full of salient points 
for those engaged in soliciting. It has been brought fully 
up to modern practice in this edition. 


The work is handsomely printed, -bound in convenient 
form for the pocket, and will be sent post-paid on receipt of 
price. 


Price of the Accident Manual, in flexible 
binding, $3.00 


THE SPECTATOR COMPANY 


Cuicaco OFFICE 135 WILLIAM STREET 
INSURANCE ExcHANGE NEW YORK 





















HOME LIFE INSURANCE CoO. 


(Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The 59th Annual Report of the Home Life Insurance Company shows over 
Four Million Dollars paid to policyholders in 1918, of which over Seven 
Hundred Thousand was in dividends. The influenza pneumonia epidemic 
caused an abnormal mortality greater than any experienced in the Com- 
pany’s history, but notwithstanding this the assets show an increase of 
more than 4% and are now over Thirty-Six Million Dollars. 

The total insurance in force was increased during the year 8.6% and is 
now nearly One Hundred and Fifty Nine Million Dollars. 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agents. 
256 Broadway, New York, N. Y. 





















TO MEN 


of some experience in selling, energetic and desirous of engaging 1n a business of il- 
limitable possibilities, The Great- est Life Assurance Company offers a splendid 
opportunity at the present time. 

To the man with the right kind of ability there is no occupation offering a greater 
scope than Life Insurance canvassing, and there is no Company for which an Agent 
may work with greater profit and satisfaction to himself and his clients than 


THE GREAT-WEST LIFE ASSURANCE COMPANY Head Office, Winnipeg 





“Our Work is Different®’ 


JOSEPH FROGGATT&CO., inc. 


Insurance Accountants and Auditors 
Gonsulting Actuaries 





25 GHURGH STREET, NEW YORK 


CHICAGO MINNEAPOLIS 
insurance Exchange Bidg. McKnight Bidg. 


SAN FRANCISCO 
Holbrook Bidg. 


We study your problems. 


Our unusual opportunities coupled with our prac- 
tical insurance experience have provided us with 
the solution. 


We always effect economies. 
JOSEPH FROGGATT 


President 





THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
The Original Woman’s Order on Adequate Rates 


Organized in 1892. 


Has Made a Notable Record in the Fraternal World 
Has a Business Standing of Merit 
Gives Safe Protection to Women and Children 
Its Plans are Attractive 
Cares for Its Needy Sick 
Its Reviews Are Social Centers. 


Miss Bina M. West, Miss Frances D. Partridge, 
Supreme Commander Supreme Record Keeper 


Headquarters: W. B. A. Building, Port Huron, Michigan. 








NEW JERSEY INSURANCE COMPANY 


CAPITAL ONE MILLION DCLLARS 


Head Office: 
40 CLINTON STREET, 
NEWARK, NEW JERSEY 


Cc. P. STEWART, PRESIDENT GRESHAM ENNIS, Vicg-Przs. 
F. L. BROKAW, TREASURER J. B. GUTHRIE, SEcRETARY 





Western Department. 
Insurance Exc = Bldg., 
Chicago, Ill. 
H. H. INGALLS, MANAGER 


Pacific Coast Department, 
Mills Bldg., 
San Francisco, Cal. 
W. W. ALVERSON, MAnacER 























NORTH BRANCH FIRE 


INCORPORATED 1911 CAPITAL $500,000. 





INSURANCE 


COMPANY, 
NET SURPLUS $160,473.14. 


SUNBURY, PA. 


ASSETS $1,392,556.14 








INSURANCE 


CITY Insurance 


INCORPORATED 1870. CAPITAL $250,000. 


OF PENNA., PITTSBURGH 


NET SURPLUS $68,381.07. ASSETS $660,328.77 









PITTSBURGH FIRE 


INCORPORATED 1851. CAPITAL $200,000 








INSURANCE 
COMPANY, 


PITTSBURGH, PA. 


NET SURPLUS $116,057.35 ASSETS $644,677.62 
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April 10, 1919 


THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including THE SPECTATOR, 
amounts to over one million annually, aver- 
aging 20,000 weekly. These standard publica- 
tions, covering life, fire, casualty and miscel- 
laneous insurance, are recognized as authori- 
tics in their particular lines, and some have re- 
ceived the endorsements of the United States 
Government and State Insurance Departments. 
The statistical and historical records of the 
various insurance companies are thus given 
wide circulation for the information of the 
public, constituting more valuable SERVICE 
to the insurance companies than that supplied 
by any other insurance journal. 

Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four Dollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars, 


THE SPECTATOR COMPANY 


PUBLISHERS 
135 WILLIAM STREET, NEw York 
Arthur L. J. Smith, President 
Charles H. Nicoll, Harry W. Barnard, 
Vice-President Second Vice-Pres. 
Robert W. Blake, Treas. Loughton T.Smith, Sec’y 


Sholto D, Kirk, Fred. B. Humphrey, 
Assistant Treas. Assistant Sec’y 


Telephone, John 231, John 2382 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 


Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 


Copyright, 1919, by The Spectator Company, New York 
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Pay the price of victory—buy Victory 
Liberty Loan Bonds. 


JOHN R. HEGEMAN 


HERE are few in the insurance busi- 
ness who will not feel an almost per- 
sonal loss in the passing of John R. 
Hegeman, late president of the Metro- 
politan Life Insurance Company of New 
York. Mr. Hegeman was an ardent 
student of life insurance in all its as- 
pects, and a sincere defender of its prin- 
ciples and practices. 

A believer in the principle that every 
man should at least carry some insur- 
ance, Mr. Hegeman never ceased in his 
efforts to spread the doctrine of protec- 
tion for the family among those who 
needed it most. The results of this have 
been the building of a company that 
stands first in the world, its benefits 
being offered to nearly one-fifth of the 
Population of the United States. 

Industrious, sincere and charitable, 
Mr. Hegeman’s life was an inspiration. 
The monument most picturesque of his 
life and character is the institution he 
built by forty-nine years of devoted in- 
dustry—The Metropolitan Life Insur- 
ance Company. 


THE SPECTATOR 


AST year a very modest surcharge 

of ten per cent was added to fire in- 
surance premium rates in general, for 
the purpose of partly offsetting the in- 
creased cost of transacting the fire in- 
surance business. The additional ex- 
pense attached to the conduct of the 
business was due to increased prices of 
practically all labor and materials used 
in the business, and in replacing de- 
stroyed property, with considerable fur- 
ther sums required to meet the extra and 
unusual taxes imposed upon the insur- 
ance companies. This surcharge was 
justified long before it was made, and 
as yet there has been little downward 
progress noted in the cost of materials 
and labor, because of the advance in 
which the addition to premium rates was 
made. The war is not yet officially ter- 
minated, and certainly the conditions re- 
ferred to as affecting the cost of trans- 
acting the fire insurance business have 
not materially changed for the better. 
There is, therefore, no*good reason, as 
yet, why fire insurance companies should 
consider the revision of the surcharge, 
nor is the outlook favorable for such ac- 
tion being justified in the near future. 


N a considerable number of States 
there are now in effect what are 
popularly termed “blue sky laws,” which 
are designed to protect unwary citizens 
from the wiles of sharpers selling so- 
called securities. A commendable bill 
has recently been introduced in the New 
York Senate which has for its purpose 
the safeguarding of the money of the 
people by forbidding the sale or offering 
for sale to the public future issues of 
stocks, bonds or other securities, by or 
on behalf of any domestic or foreign 
corporation, except after a statement 
containing specified pertinent informa- 
tion has been filed with the Secretary of 
State and with the county clerk of each 
county where the sale or offering is con- 
ducted. If the securities to be sold are 
issued by a corporation which already 
has stock, bonds or other securities out- 
standing, each holder of such existing 
securities must also be supplied with the 
same information as is required to be 
filed with the Secretary of State. This 
must include the sums of money, securi- 
ties or property paid or to be paid for 
the promotion and organization of the 
company and the underwriting of its 
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securities, the consideration for such 
payment and to whom it has been or is 
to be made; and all other expenses of 
whatever nature incurred or agreed to 
be incurred in connection with the in- 
itial or subsequent issuance, underwrit- 
ing or sale of its securities. The object 
which this bill aims to attain is a most 
meritorious one, and it is to be hoped 
that the Legislature will extend the pro- 
tection of the State in this manner to 
prospective securities. 
However, especial care should be taken 
when enacting legislation affecting cor- 
porate enterprise that no injury is in- 
advertently done to existing and legiti- 


purchasers of 


mately conducted concerns through some 
vague or ambiguous phrasing of the law. 
The bill in question should be promptly 
enacted into law in the interest of the 
public welfare. 





HE Committee on Social Insurance 

of the Wisconsin Legislature has 
made a very exhaustive investigation of 
its general subject and has prepared a 
most interesting report thereon. This 
will be discussed at length in the next 
issue of THe Spectator by Frederick 
L. Hoffman, third vice-president and 
statistician of The Prudential Insurance 
Company of America. Mr. Hoffman 
has gained international fame as an ex- 
pert analyst of conditions and statistics 
pertaining to insurance in its various 
branches, and his article on the report 
of the Committee on Social Insurance 
will be enlightening. 





NE of the largest life insurance 
O companies has investigated the sub- 
ject of its experience with policyholders 
carrying amounts of insurance from 
$50,000 upwards, most of them having 
amounts ranging from $50,000 to $100,- 
ooo. During a period of thirty-one years, 
the actual mortality in the group com- 
prising those carrying from $50,000 to 
$100,000 was nearly 105 per cent of the 
expected. This group embraces 92 per 
cent of the larger policyholders. In a 
second group, comprising 7 per cent and 
including those insured for from $100,- 
000 to $250,000, the mortality was 98 
per cent of the expected, while among 
the I per cent insured for over $250,000, 
the mortality was about 288 per cent. It 
is assumed that this heavy mortality 
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among those able to carry large amounts 
of life insurance is due in part to im- 
prudent eating and drinking, which lead 
to degenerative diseases. In view of this 
experience it would seem that an unusu- 
ally careful examination, not only into 
the physical condition, but into the per- 
sonal habits, of an applicant for a large 
sum of insurance, should be made prior 
to the issuance of a policy. 





INSURANCE COMMITTEE FOR 
VICTORY LIBERTY LOAN 


Life and Allied Interests Prepare to Dupli- 
cate Its Work in the Fourth Campaign 


The Life and Allied Insurance Committee of 
the Rainbow Division is preparing to dupli- 
cate in the Victory Liberty Loan drive the work 
during the previous campaign last fall. In the 
fourth loan this division nearly doubled the 
amount expected of it. Subscriptions were ob- 
tained to the amount of $239,562,250. Its quota 
was $127,000,000. 

Virtually the same staff that operateed in pre- 
vious campaigns will cover the insurance field 
in the coming loan. Elbridge G. Snow of the 
Home Life Insurance Company will act as chair- 
man of the Life Insurance Division of the com- 
mittee. Darwin P. Kingsley of the New York 
Life is chairman of the division of the commit- 
tee which reaches the casualty, fire and marine 
insurance companies in the district. Mr. Kings- 
ley has asked the same men to help in this 
campaign that worked on the committee in the 
last loan drive. 

The combination of these divisions represents 
the largest contributing sub-committee of the 
advisory trades committee. It is in touch with 
all the insurance companies, reaching through 
men who appreciate the value of Government 
securities and the necessity for purchasing 
them. While no individual canvassing has to be 
done by this committee, every organization in 
the field is to be urged by direct appeal to in- 
crease the amounts subscribed to the last loan. 
Because of its impressive work in the Fourth 
Loan, great things are expected of the insurance 
committee. 

Through the Victory Liberty Loan civilian 
America will pay its debts of victory. 

Victory in itself is a pleasing thing to talk 
about, but to enjoy the benefits which should 
follow its achievements the obligations en- 
tailed in the achieving must be met. The 
debts of victory in this case will be struck off 
the ledger in the exact proportion in which we 
buy Victory notes, for with the funds derived 
from the sale of the short-term notes the Gov- 
ernment will pay the bills for munitions, sup- 
plies, transportation, food, clothing and main- 
tenance which piled up in the last weeks of 
the war, and without which expenditures the 
war never would have ended so suddenly. 

To pay these debts of victory is, obviously, 
an obligation which the United States is in 
honor bound to respect. 

We can look forward, however, rather than 
backward, in considering reasons for an over- 
whelming popular subscription. 

Victory notes will clear the way for the 
period of prosperity for which every sane per- 
son devoutly hopes, 
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Secretary of Teachers Insurance and 
Annuity Association Replies to 
Ira C. Edwards 


SUBMITS THE FORM OF POLICY OFFERED 





Imperfections in the Plan Set Forth by Vice- 
President of Provident Life and Trust 


[To the Editor of THE SPECTATOR] 


Absence from the city has prevented my 
acknowledgment of your publication of my let- 
ter of March 19, dealing with certain misstate- 
ments concerning the Teachers Insurance and 
Annuity Association of America, which ap- 
peared in your issue for March 6. 

The author of those misstatements adds 
others in your issue for March 27, 

His headline states: ‘‘Endowment Insur- 
ance Not Impracticable, as Suggested by the 
Handbook of the Association.”” The Handbook 
of the Association, which is sent you herewith, 
does not suggest that endowment insurance is 
impracticable. It offers endowment policies 
(pages 108, 109), and the association is writing 
them. It does suggest that other forms of in- 
surance are more suitable for college teachers 
of small means. 

The author refers to the association’s an- 
nuity contract as “experimental and uncertain.” 
This contract, a copy of which is sent you here- 
with, has been approved by the Superintendent 
of Insurance of the State of New York. We 
shall be grateful if your contributor will point 
out anything experimental or uncertain about 
it. 

He writes: “Is it impertinent to ask * * * 
why a life association whose expense of man- 
agement is eliminated by an endowment from 
outside should quote a higher premium than 
that of the old-line participating companies?” 
* * * The answer is that, so far as we have 
been able to discover, the rates quoted by this 
association are lower than those of any other 
company. We should be glad to be informed of 
any facts that suggest the contrary. 

He states, ‘‘The association’s rate for a 
teacher aged thirty, for its combined insurance 
and annuity contract that will pay $10,000 at 
death or $10,000 if the member lives to age 
sixty-five * * * is $244 annually. (See hand- 
book, pages 22 and 238.) No such rates are 
quoted on those pages or anywhere else in its 
handbook. 

We should not trespass upon your space for 
discussion of questions concerning which there 
is much to be said on both sides. We under- 
stand, however, from your publication of my 
former letter, that you believe, with us, that 
misstatements of fact should not be allowed 
to go uncorrected. 

We naturally have been glad that our under- 
taking for a small group of professional men 
whose circumstances and needs are somewhat 
unusual has received cordial welcome and co- 
operation from some of the most prominent in- 
surance interests in the country as a new en- 
dorsement of the importance of life insurance 
and annuities. Committees of the Actuarial 
Society of America and of the American Insti- 
tute of Actuaries have generously given time 
and care to careful studies of the plan in re- 
ports that are now being printed for distribu- 
tion to all who are interested. 

Very truly yours, 
CLYDE FURST, 


Secretary Teachers Insurance and Annuity 
Association of America. 


New York City, March 28, 1919. 

Following is the face of the policy as en- 
closed in the above letter. We do not repro- 
duce the conditions on the back of the policy, 
except Sections XI and XII, specifically re- 
ferred to therein. 

NON-PARTICIPATING DEFERRED ANNUITY 
POLICY, TEACHERS’ RETIREMENT PLAN 


Age of the annuitant, 30 years. 
Monthly annuity, $85.11. 


158 is 


Thursday 


Monthly premium, $11.11, 
First payment at age 65. 


Teachers Insurance and Annuity Association of 


America 
Agrees to pay to........ JOBR HOC. ...0+- , the 
annuitant, whose occupation is........ » pro- 
fessor of Latin........ , in Roe College, 

A deferred monthly annuity of........ , eighty- 
five atid! 11-100. ...4.0.:5 dollars, as follows: The 
first payment of........ eighty-five and 11-100 
Soicteenrs dollars on the first day of July, 1953, of 
the annuitant be then alive........ , and subse- 


quent payments of a like amount on the first 
day of every month thereafter during the life- 
time of the annuitant. 

This policy is granted in consideration of the 
occupation of the annuitant, and of the pay- 
ment to the association of regular monthly 
premiums of........ eleven and 11-100...... dol- 
lars each. The first premium is payable on the 
delivery of this policy, and subsequent pre- 
miums are payable on the first day of every 
month thereafter during the lieftime of the 
annuitant until...... four hundred and twenty 
Sactee ein monthly premiums have been paid. 

Option to Increase the Annuity.—The amount 
of annuity payable under this policy may be 
increased by the payment of optional additional 
premiums as provided in Section XI, on the 
second page hereof. 

Reduction of Premiums on Account of Occu- 
pation.—The association will, on the date when 
any premium on this policy is due, upon receipt 
of satisfactory evidence that the annuitant is 
then employed by a college, university, or in- 
stitution engaged primarily in eduactional or 
research work, waive payment of the expense 
loading of ten per cent of said premium, and 
accept the premium so reduced as settlement 


in full. In such an event the regular monthly 
premium will be reduced to........ ten and 
V1 CU/G (C1) ES dollars and optional additional 


premiums will be reduced proportionally. 

Return of Premiums in Event of Death.— 
Upon surrender of this policy, accompanied by 
due proof of the death of the annuitant before 
payment of the annuity herein provided has be- 
gun, the association, as provided in Section 
XII, on the second page hereof, will pay, in 
one hundred and twenty equal monthly instal- 
ments, a sum equal to all premiums, including 
optional additional premiums paid hereon, less 
any expense loading not waived on account of 
occupation, with interest at the rate of four 
per cent compounded annually from the due 
dates of such premiums. 

Optional Modes of Settlement.—In lieu of the 
annuity above provided, the annuitant may elect 
to receive an annuity of equivalent value pay- 
able as provided in any one of the four options 
stated in Section XIII, on the second page 
hereof. ; 

The options, conditions, privileges and pro- 
visions stated on the second page hereof are 
hereby made a part of this contract. 

In witness whereof, the Teachers Insurance 
and Annuity Association of America has caused 
this policy to be executed this...... first.....- 
GRY Of .....6. a 1 es 8 the date of issue 
of this policy. 

Sections XT and XTI referred to in the above 
read as follows: 

Section XI. Optional Additional Premiums.— 
If this policy be continued in force by the pay 
ment of regular monthly premiums, the asso 
ciation will accept such optional additional pre 
miums as the annuitant may offer from time to 
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time to increase the annuity herein provided. 
Each such additional premium shall be applied 
at the date when paid (which shall be regarded 
as the due date of such premium), as a single 
premium at the attained age of the annuitant, 
to purchase additional annuity, payable in the 
same manner, and subject to the same privi- 
leges, options and conditions as the annuity 
originally provided. Premium rates for addi- 
tional annuity are shown in the schedules on 
the third page hereof. Provided, however, that 
the total additional annuity so purchased shall 
not exceed five hundred dollars monthly. 

Section XII. Manner of Payment in Event 
of Death.—The proceeds of this policy, in event 
of the death of the annuitant before payment of 
the annuity has begun, as provided on the first 
page hereof, shall be paid by the association in 
one hundred and twenty equal monthly instal- 
ments to the wife of the annuitant, if living, 
otherwise to the executors, administrators, or 
assigns of the annuitant. Interest at the rate 
of four per ecnt per annum will be allowed by 
the association upon any sum held for deferred 
payment. 

In connection with the foregoing communi- 
cation from Secretary Clyde Furst, THE 
SPECTATOR presents below an article written by 
M. Albert Linton, vice-president of the Provi- 
dent Life and Trust, of Philadelphia, criticis- 
ing the Carnegie Foundation plan of insurance 
and annuities for college teachers: 


In March, 1918, the Teachers Insurance and 
Annuity Association of America was incorpo- 


. rated under the insurance law of the State of 


New York for the purpose of furnishing life 
insurance and annuity policies to the college 
teachers of the United States and Canada. The 
association is closely allied with the Carnegie 
Foundation for the Advancement of Teaching, 
which supplied the capital and surplus of 
$1,000,000. The expenses of the association will 
be paid from the income on the capital and 
surplus or, if this should be insufficient, then 
from the funds of the Carnegie Foundation. 
This expense provision has been made in the 
hope that the association will be able to fur- 
nish insurance and annuity policies at rates 
lower than the rates of the private companies, 
who, of course, have to meet their expenses out 
of the premiums paid by their policyholders. 
Several publications of the Carnegie Founda- 
tion have dealt with the proposed plan of insur- 
ance and annuities, which, we are told, has 
been evolved with the co-operation of experts 
In Europe and America, and is based upon ex- 
haustive original research. It is, therefore, 
bound to command serious attention, not only 
from college teachers, who are most intimately 
concerned, but also from all who are interested 
In the application of life insurance to the needs 
of society. 


TWO MAJOR CONTINGENCIES TO BE MET 
The Carnegie Foundation has ably analyzed 
the two major contingencies facing the average 
man. First, the contingency of premature 
death, which May plunge his dependent family 
into _privation and suffering, and second, the 
contingency of reaching the end of his income- 
earning career without sufficient means to pro- 
vide adequately for the declining years of him- 


Pet and his family. The experience of The 
Peay ident Life and Trust Company during the 


ye fifty years thoroughly supports this analy- 
Pre _Jt is‘true in every detail. Ever since the 
—o commenced business it has been ad- 
a and selling a policy prepared particu- 
wid to meet these two contingencies. The 
pi ~irmid is therefore intensely interested in 
an ae the results of its own experience to 
tion 4 proposed plan of the Carnegie Founda- 
pr bed the Carnegie plan is superior, life in- 
‘urance companies should adopt it. 


THE PROPOSED PLAN 
The Handbook of the Teachers Association 
ideal plan for meeting the two 
To meet the contingency of de- 
d age it recommends an annuity 
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policy providing at the retirement age, say age 
65, a fund sufficient to purchase some form of 
annuity for the remainder of life. Prior to the 
retirement age the annuity policy operates 
upon the simple plan of a savings fund which 
accumulates at interest from the periodical 
payments made by the teacher. To meet the 
contingency of premature death life insurance 
is recommended. For teachers not over 40 
years of age a special decreasing insurance 
policy has been devised to accompany the an- 
nuity policy. The insurance policy provides 
that the full face value shall be paid if death 
occur prior to age 41. At age 41, and each year 
thereafter, there occurs a reduction in the 
amount of insurance equal to 3 per cent of the 
original face value. At age 70, thirty reduc- 
tions have occurred and the insurance has been 
reduced to 10 per cent of the original face value. 
Thereafter the reduction ceases. It is further 
provided that premium payments shall cease at 
age 65. 


ANALYSIS OF THE COMBINATION 


For the purpose of analyzing this combination 
we shall assume as the basis of our computation 
the American Experience Table of Mortality 
and interest at 3% per cent. This basis pro- 
vides the smallest net life insurance premiums 
permitted by law. We will assume that the 
policy is taken out at age 30, and that the 
amount of the savings fund that is to be avail- 
able at age 65 for the purchase of the annuity, 
and the face value of the insurance policy be- 
fore any reduction has occurred, are each equal 
to $10,000. On the basis of these assumptions 
we find that the net annual premium for the 
annuity policy is $145, and for the insurance 
policy $99—a total of $244. 

A teacher therefore who holds these two 
policies involving a net premium of $244 each 
year, will be protected against the two con- 
tingencies above discussed. If he lives to at- 
tain age 65 the savings fund will have attained 
its contemplated amount and the annuity will 
commence. If he does not live to attain age 
65 his widow receives both the amount of the 
savings fund accumulated to date and the 
amount of the insurance policy. The following 
table shows the total amount produced by the 
two policies if death occurs at certain specified 
times: 


If Death Occurs Age Total Amount 
at End of: Attained Payable 
PB WemWins adeceseeswnes 31 $10,150 
I WOU cas cane cce sane 35 10,804 
OW WONG o oic e waca wees wes 40 11,759 
BO MORNE s cc dcantacue ce 0 11,241 
SO WORM ec oc sicxscocccas 60 11,742 


At the end of 35 years, when age 65 has been 
attained, the savings fund matures for the cash 
sum of $10,000, with which the annuity is pur- 
chased. The premiums cease on the insurance 
policy which then has been reduced to the face 
value of $2500, payable in event of death. The 
reduction continues at the rate of $300 each 
year until at age 70 the face value has been re- 
duced to $1000. 


A HYBRID ENDOWMENT 

The irregular series of amounts shown in the 
table at once suggests the possibility of sim- 
plifying the combination so that the amounts 
would remain uniform from year to year. This 
simplification is readily made, and, moreover, 
may be embodied without the slightest diffi- 
culty in one single contract instead of two, as 
in the Carnegie plan. If the proposed simplifi- 
cation were made, the same net premium of 
$244 would provide a policy paying $11,240 in 
the event of death at any time prior to age 65, 
and also the same sum, $11,240, if the policy- 
holder survived to age 65. Under this simpli- 
fied plan the insurance would cease as soon as 
the $11,240 had been paid at age 65. There 
would seem to be no valid reason for insurance 
protection after the savings fund has attained 
its contemplated total. 

The simplified combination at which we have 
arrived is nothing more or less than the true 
endowment policy. The true endowment policy, 
although embodied in one single contract, is 
likewise a combination of a savings fund and a 
term insurance element. But it possesses the 
advantage that the continuing increase in the 
savings element is exactly and automatically 
balanced by the continuing decrease in the in- 
surance element, so that exactly the same 
amount is payable in the event of premature 


‘ death as would have been paid if the policy- 
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holder had lived to complete his savings fund. 
Nothing could be simpler than this single con- 
tract performing its double function. More- 
over, experience has demonstrated that the true 
endowment maturing at the close of a man’s 
income-earning career is an ideal form of policy 
with which to provide against the two contin- 
gencies of life, so ably analyzed by the Car- 
negie Foundation. The result of our analysis 
leads to the conclusion that the Carnegie com- 
bination is simply a hybrid form of endowment 
policy considerably more complicated than the 
true endowment, 


DOES CARNEGIE FOUNDATION UNDER- 
STAND THE ENDOWMENT POLICY? 


In view of this conclusion we are completely 
at a loss to understand why the Carnegie 
Foundation, in writing of the endowment policy, 
fails to emphasize that the endowment policy 
is peculiarly adapted to meet the two contin- 
gencies for which their peculiar, two-policy 
combination was devised. In the supplement 
following this article we reprint the three ex- 
tended references to the endowment policy ap- 
pearing in Bulletin Number Nine (1916) and 
the annual reports for 1916 and 1917, published 
by the Foundation. Throughout these refer- 
ences it is evident that the Foundation stresses 
the conception of the endowment policy as an 
“investment” policy. In one sense, of course, 
the endowment is an investment, but it is an 
investment in exactly the sense that the word 
applies to the Carnegie combination. In fact, 
the combination of the $10,000 Carnegie de- 
creasing insurance policy with the $10,000 an- 
nuity policy involves a net premium of $244, 
against $217 for the regular $10,000 endowment 
at age 65, although each provides the same 
sum, $10,000, at maturity. In other words, the 
cost of the larger insurance element in the 
Carnegie combination will make the combina- 
tion, from the investment point of view, ap- 
pear less favorable than the endowment at 65. 
Yet, in spite of this fact, we read in the re- 
cently published Handbook of the Teachers 
Association that endowment insurance “is the 
most expensive form of insurance, as it pro- 
vides both insurance protection and invest- 
ment;” and that “the association does not re- 
gard the endowment form of insurance as 
adapted to the circumstances of teachers in 
general. To meet exceptional cases it offers 
endowment insurance maturing at age 65.” 


AN EXAMPLE OF ACTUAL COST 


At this point it will be instructive to investi- 
gate the cost of one of these ‘“‘most expensive 
forms of insurance’’ which recently matured 
in the Provident, which, of course, was not sub- 
sidized as to its management expenses, as is 
the Teachers Association. The policy which 
matured was an endowment at 65, taken 
originally at age 30. The actual cost upon a 
$10,000 basis is shown by the following figures: 


Total premiums paid to the company.... $9,055 
Total surplus returned by the company.. 2,575 





Difference = total net cost during 35 yrs.. $6,480 
Average net cost per year........ccccec- $185 


Comparing this average net cost of $185 for a 
Provident $10,000 endowment at 65 with the cost 
of the hybrid combination how can the endow- 
ment be condemned as expensive? 

It will be noted that the low net cost shown 
in the foregoing example was attained as a re- 
sult of the distribution of surplus. It shows 
clearly that the ultimate cost of the policy- 
holder does not depend primarily upon the gross 
premium charged, but upon the amount of sur- 
plus realized. Under a participating contract, 
the actual cost of the insurance depends upon 
the experience of the company, and not upon 
the assumptions underlying the premium calcu- 
lations. 


WHY NON-PA RTICIPATING POLICIES? 


Now, a word or two about the policies of in- 
surance that the Teachers Insurance and Annuity 
Association plan to offer. The association will 
issue all the usual forms of insurance and an- 
nuity policies, although the decreasing insurance 
policy combined with the annuity policy repre- 
sents, in the eyes of the Carnegie Foundation, 
the ideal scheme of complete protection for the 
teacher not over 40 years of age. The association 
will conform to the insurance laws of the State 
of New York and will issue insurance policies of 
New York and will issue insurance policies at 
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net legal rates; that is, at rates not lower 
than those computed upon the net American 
3% per cent basis. We are told that the poli- 
cies will be non-participating, as ‘‘it is evident 
that distributions on a participating policy 
issued at net rates would be so small during the 
first years of its existence that if distributed 
in annual dividends they would not in some 
cases pay the cost of postage. In view of the 
fact that no expense charge will be borne by 
the policyholders, this is a remarkable state- 
ment. And we shall see why it is remarkable 
if we compute the surplus that would be 
realized should the actual rate earned be 4% 
per cent and the actual mortality rate expe- 
rienced be 70 per cent of that shown by the 
American Table. (For the five years, 1913 to 
1917, inclusive, the average rate of forty-five 
private companies was 66 per cent.) The fol- 
lowing figures relate to $10,000 of insurance 
taken at age 30: 


A a te Rasy c) 
we s MH 
Ay 5 n S - 
) an e 
ys =~ o on 
oo val oF 
Kind of Policy a 8 22 Sas 
eae ns o8&o 
oes bay} > oh 
Acai & < 
Endowment at 65..... $217.10 $27.10 $61.00 
Twenty-payment life. 247.10 27.30 62.80 
Ordinary life ........ 171.90 26.80 56.30 
PO UD Give skin dseses 120.90 26.30 50.90 


Since none of this surplus will be needed for 
expenses, it will all be available either for 
building up a contingent fund or for distribu- 
tion. Assuming that one-half is withheld for 
contingencies, the remaining half is by no 
means insignificant. If the policyholder is to 
receive his insurance at actual cost the sur- 
plus must eventually be distributed. The sur- 
plus under the policies of the Teachers Asso- 
ciation will undoubtedly be large, and we see 
no valid reason why the contracts should not 
provide for participation unless it is desired to 
withhold the surplus from the control of the 
teachers. 


PUBLISHED RATES OF THE ASSOCIATION 


Thus far our analysis of the Carnegie 
Foundation combination has involved net pre- 
miums computed upon the Americane3% per 
cent basis. The actual rates published in the 
Handbook of the Teachers Association indicate 
that the insurance premiums have been com- 
puted upon this basis, but that the savings 
fund annuity premiums, as permitted by the 
law relating to annuity calculations, have been 
computed upon a 4 per cent basis. Now, the 
higher the interest assumption, the smaller the 
resulting premium, since the more interest re- 
ceived, the less money the policyholder will be 
called upon to pay. Therefore, the combina- 
tion of the savings fund premium computed 
upon a 4 per cent basis, with the decreasing in- 
surance premium computed upon a 3% per cent 
basis, yields a total that is smaller than the 
total of the two net 38% per cent premiums 
which we employed to obtain a true comparison 
with regular endowment at 65. We found that 
$244 was the total net yearly premium on a 3% 
per cent basis for the Carnegie combination of 
a $10,000 annuity policy with the $10,000 de- 
creasing insurance policy. The 3% per cent net 
premium for the true $10,000 endowment at 65 
is $217, or $27 less. When we use the pub- 
lished rates of the Teachers Association, where 
the annuity premium is computed upon a 4 per 
ror basis, this difference is reduced to about 

10. 

For example, from page 99 of the Teachers 
Association Handbook, we learn that $8.58 is 
the monthly premium at age 30 for the asso- 
ciation’s $10,000 decreasing insurance policy. 
From Table II, on page 111, we compute that 
$11.08 is the association’s monthly savings fund 
premium to accumulate $10,000 in 35 years. The 
two together, therefore, amount to $19.66. From 
page 109 we learn that the monthly premium 
at age 30 for the association’s $10,000 endow- 
ment at 65 is $18.80. On the yearly basis, there- 
fore, the published rates appear to indicate 
that the combination costs but about $10 more 
than the endowment. 

From what has been said upon the subject of 
participation, it is evident that the reduction 
in the differenec between the two premiums 
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would be nullified in the long run if the teach- 
ers were granted the right to receive the sur- 


plus realized upon their policies. For ob- 
viously the surplus realized from interest earn- 
ings would be greater under a 3% per cent con- 
tract than under a 4 per cent contract. Under 
a participating policy, as stated above, the 
ultimate actual cost depends upon experience, 
and not upon the assumptions underlying the 
premium calculation. ° 


JOINING THE ISSUE 

The Teachers Association is a fine conception 
affording college teachers an assistance which 
does not savor of charity. The general prin- 
ciples laid down for its guidance are sound. 
Among the private companies there will be no 
feeling of rivalry with the new association, 
which they welcome to the insurance brother- 
hood. It is in no unfriendly spirit that regret 
is expressed that the Carnegie Foundation and 
the Teachers Association have apparently 
failed to see how, for the average man, the 
well-tried endowment form completely carries 
out, in the simplest and most effective way 
their own basic principles. Through their fail- 
ure to see this clearly they put themselves in 
the false position of criticising the endowment 
form as expensive, and then of recommending 
a combination which, compared upon a partici- 
pating basis, requires a larger outlay of money, 
but provides the same sum at retirement. In 
presenting our analysis of the combination we 
are fortified by the Provident’s experience with 
thousands of satisfied policyholders who have 
lived to receive payment under their matured 
old age endowments. And, according to our 
mortality experience, about sixty-eight out of 
every hundred policyholders who insure at age 
30 live to age 65. 

The idea suggests itself that the real reasons 
for recommending the somewhat cumbersome 
combination of two policies, one savings and 
one protection, are not brought forward. One 
reason may be that the Carnegie Foundation 
believes that the separation into two policies 
will render it easier for the college to assist 
financially in providing the annuity at retire- 
ment. Another may be that it believes it wise 
to provide an annuity policy against which the 
teacher will not have the right to borrow. If 
these be the real reasons, the objections to the 
well-tried, satisfactory endowment plan are 
wholly extrinsic; and it is a matter of regret 
that the endowment form of insurance should 
— been presented as inherently objection- 
able. 

We, of course, have nothing to do with the 
form of Teachers Association policy which any 
teacher may choose. We have to do only with 
our own policyholders, present or prospective, 
who may not have noticed the inconsistency in 
the publications of the Carnegie Foundation 
and in the Handbook, between the criticism of 
endowment insurance as expensive, and the 
recommendation of a still more expensive form 
containing the identical endowment element; 
or between the statement in the 1917 annual 
report that endowment insurance is an “in- 
vestment rather than a means of protection 
against risk,’’ and the warm recommendation 
of a savings fund annuity policy as a means of 
protection against one of the major risks of 
life—the risk of dependency in old age. 


Promotions in Atlantic Life 

Announcement is made of the appointment of 
Major Andrew D. Christian as assistant gen- 
eral counsel of the Atlantic Life. Major Chris- 
tian is only recently out of military service, 
and will now give his entire time to the legal 
business of the company. Before going to war 
as a reserve officer of artillery he was asso- 
ciated with Munford, Hunton, Williams & An- 
derson, general counsel for the Atlantic Life, 
which firm will continue in that capacity. 

It is also announced that George A. Shuman 
has been promoted from cashier to the position 
of assistant to the treasurer. His connection 
with the Atlantic Life dates back ten years, 
when he started as a junior clerk. He served 
as a first-class yeoman in the navy during the 
war. M. M. Blair, assistant cashier, succeeds 
him as cashier, 
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JOHN R. HEGEMAN DEAD 





President of the Metropolitan Life Suc- 
cumbs to Heart Disease 





WAS DEAN OF INSURANCE EXECUTIVES 





Builder of World’s Greatest Insurance and Finan- 
cial Institution—His Business Career 


John Rogers Hegeman, president of the 
Metropolitan Life Insurance Company, the last 
of the presidents who have built up the older 
and larger life insurance companies during the 
past fifty years, died of heart disease on Sun- 
day, at his country home, Rosedene, at Mama- 
roneck, N. Y. Mr. Hegeman outlived by several 
years the chief executives who were his con- 
temporaries in rearing such companies as the 
Mutual Life of New York, New York Life, New 
England Mutual Life of Boston, Travelers of 
Hartford, Equitable Life Assurance Society of 
New York, and The Prudential Insurance Com- 
pany of America. New figures have been chosen 
to head all of these companies during the past 
decade. Morgan G. Bulkeley, president of the 
4®tna Life of Hartford, now succeeds Mr. Hege- 
man as dean of the life insurance presidents. 
In this issue THE SPECTATOR presents on an- 
other page a half-tone reproduction of one of 
the latest and best portraits of Mr, Hegeman. 

Born in Flatlands, now a part of Brooklyn, on 
April 18, 1844, Mr. Hegeman spent his early life 
in the scenes of his birthplace. He was edu- 
cated in the public schools and at Brooklyn 
Polytechnic Institute. After spending a brief 
period in the employ of a bank, at the age of 
twenty-two he accepted a position as account- 
ant for the Manhattan Life Insurance Company 
of New York, with which he remained in va- 
rious capacities until 1870, when he joined the 
Metropolitan Life as secretary, and, after four 
months, he was made vice-president. 

During his forty-nine years of activity in an 
executive position with the Metropolitan, Mr. 
Hegeman was the principal factor in building 
the greatest insurance and financial institution 
in the world. In 1870, when he first joined the 
Metropolitan, the company had 9313 policies 
in force, while to-day the number of policies 
outstanding number approximately 20,000,000 for 
aggregate insurance of more than $4,500,000,000. 
Fifty years ago headquarters of the company 
were at 243 Broadway, subsequently being 
moved to 319 Broadway, and still later to 32 
Park Place, where the company remained until 
18938, when it was moved to quarters in the: 
building it now occupies at 1 Madison avenue. 

In 1891 Mr. Hegeman was elected president 
of the Metropolitan, succeeding the late Joseph 
F. Knapp. The twenty-eight years of Mr. Hege- 
man’s leadership demonstrated his ability as an 
insurance executive and financier. The com- 
pany’s growth in that period was greater than 
at any time in its history, and no small part of 
it was due to the personal attention of Mr. 
Hegeman. 

It is only during the last two years that 
Mr. Hegeman has relaxed from this personal 
attention. Failing health, following a severe 
attack of pneumonia, necessitated his taking 
rest, and, under advice of his physician, Mr. 
Hegeman remained away from business much 
of the time. While Mr. Hegeman was absent 
from his desk, Haley Fiske, vice-president of the 
company, assumed the presidential duties, Mr. 
Fiske having been connected with the company 
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for forty years, and for twenty-eight years as 
vice-president, 

The election of the directors by the policy- 
holders took place on Tuesday, two days after 
Mr. Hegeman’s death, and it is stated that it 
will require two weeks to count the ballots, 
after which the directors will meet and for- 
mally elect a successor to Mr. Hegeman. 

Besides his connection with the Metropolitan 
Life, Mr. Hegeman was a director in the Metro- 
politan Bank of New York, the National Surety 
Company of New York, the Hamilton Trust 
Company of Brooklyn, and a trustee of the 
Union Dime Savings Bank of New York. 

He was a member of the New York, Ameri- 
can and Larchmont yacht clubs, Holland So- 
ciety, Kings County Historical Society, the 
National Geographic Society and the West- 
chester County Chamber of Commerce. He was 
also interested in community social and com- 
mercial enterprises in Mamaroneck, N. Y. 

Mr. Hegeman was a lover of Oriental art, and 
his home at Mamaroneck contained many val- 
uable specimens of Japanese, Chinese and other 
Oriental art work, a large part of which he 
had personally collected while touring the 
Orient. 

Funeral services were held at Salem Baptist 
Church on Wednesday morning, interment be- 
ing at Woodlawn Cemetery. He is survived .by 
one son, Major John R. Hegeman, who is an 
assistant secretary of the Metropolitan Life. 

The executive committee of the association 
of Life Insurance Presidents held a special 
meeting as soon as Mr. Hegeman’s death was 
announced, and appointed a committee of its 
members to attend the funeral. The following 
company presidents are members of the com- 
mittee: Hon. Morgan G. Bulkeley, AStna Life 
Insurance Company; Louis F. Butler, Travelers 
Insurance Company; Hon. W. A. Day, Equi- 
table Life Assurance Society; Forrest F. Dry- 
den, Prudential Insurance Company; John M. 
Holcombe, Phcenix Mutual Life Insurance Com- 
pany; George E. Ide, Home Life Insurance Com- 
pany; Roland O. Lamb, John Hancock Mutual 
Life Insurance Company; Dr. John P. Munn, 
United States Life Insurance Company; Charles 
A. Peabody, Mutual Life Insurance Company of 
New York, and Asa S. Wing, Provident Life 
and Trust Company, and George T. Wight, sec- 
retary and manager of the Association of Life 
Insurance Presidents. 


Cornett Hustlers Busy 

The Cornett Hustlers, Samuel M. Cornett of 
Roanoke, Va., chairman, .gave a dinner on April 
5 at Bluefield, W. Va., to the agency force in 
that territory of the Shenandoah Life, of Roan- 
oke, at which a unique series of short talks 
was given, notably by Gaylord Davidson, 
agency manager, on “The Successful Sales- 
man,” and W. L. Andrews on ‘The Home 
Office.” S. M. Cornett is one of the Shenan- 
doah’s most remarkable agency organizers and 
personal producers. He has a very restricted 
territory, yet paid last year for $1,500,000 of 
business. 


Death of John B. Dryden 
John B. Dryden of Newark, N. J., superin- 
tendent of the investigation department of the 
Prudential Insurance Company of America, of 
Newark, died in Decatur, Ill., on Tuesday last, 
of heart disease. 


—The National Lumber Mutual Insurance Com- 
Pany was recently formed and is being conducted by 
Arthur J, Davis of Chicago. 
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IMPORTANT MERGER 





Great Southern Life of Dallas and Inter- 
national Life of St. Louis to 
Consolidate 





COMBINED ASSETS OF $20,000,000 





Resulting International Life Will Have $158,000,000 
of Insurance in Force 


[Special Dispatch to THE SPECTATOR] 


DALLAS, TEX., April 8.—The following 
statement was given out here officially to-day: 


The greatest merger of life insurance in- 
terests in the annals of American insurance 
was authorized yesterday when stockholders of 
the Great Southern Life Insurance Company of 
Dallas, Tex., voted to consolidate the business 
and assets of the local company with the Inter- 
national Life Insurance Company of St. Louis. 

The Great Southern Life combines its assets 
of about $9,000,000 and its insurance in force 
of about $77,000,000 with the $12,000,000 of assets 
and $81,000,000 of insurance in force possessed 
by the International Life, giving to the con- 
solidated institutions assets of $20,000,000 and 
insurance of $158,000,000. 

A decision has been reached to maintain 
operations under the name of the International 
Life Insurance Company, the principal office 
of which is located in the International Life 
building, St. Louis. The International Life In- 
surance Company, as a result of the merger, 
becomes the largest old-line life insurance com- 
pany in the Central Western States, in point 
of assets, and its insurance in force is ex- 
ceeded perhaps by no other Western company. 

It will have more insurance in force and a 
greater investment of funds in the State of 
Texas than any other life insurance company 
doing business in this State, and has determined 
upon a still more aggressive business policy 
in Texas for the future, maintaining the pres- 
ent offices of the Great Southern Life in Dallas 
to promote its Texas underwriting and to 
further its policy of investing funds in Texas 
farm loans on an elaborate scale. 

O. S. Carlton, president and builder of the 
Great Southern, will be associated with the 
management of the International Life. He will 
have charge of collecting premiums on Great 
Southern Life policies and on the Texas busi- 
ness of the International Life, and will have 
general supervision of the combined agency 
force, anticipating that the entire agency or- 
ganization of the Great Southern will continue 
with the International Life, which already has 
a numerous agency force in the Southwest. 


In describing the merger, Mr. Carlton said: 


We have been moved to combine our assets 
and business with those of the International 
Life in the interest of the policyholders and 
stockholders, and the transaction has been 
carried out with firm regard to all Texas in- 
terests and after determining upon a policy of 
management which assures the people of this 
State the benefits of life insurance and invest- 
ment funds on a larger scale. The Interna- 
tional Life always has shown a conspicuous in- 
terest in the investment of its funds in Texas 
farm loans, having been attracted largely by 
the history of increasing land values in this 
State; while its treatment of its own policy- 
holders in Texas in the past has been such as 
to excite general commendation and confidence. 

Even before this transaction, the Interna- 
tional Life was one of the largest and strongest 
foreign companies doing business in Texas, and 
the company has been noted in insurance cir- 
cles all over the United States recently for 
having outstripped the record of every other 
old-line life insurance company in the world 
for growth of insurance and assets during its 
ten-year period of business. The Great South- 
ern Life began business nearly ten years ago, 
at almost the same time that the International 
was organized, and has run the latter company 
a close race for growth, having attained $77,- 
000,000 of insurance in force, while the Interna- 
tional Life has built up a business of $81,000,000. 

The International Life has the vigor of the 
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West and the thrift imparted by experienced, 
successful officers. 

The business written in the past in Texas by 
both the Great Southern Life and the Interna- 
tional Life is of high character, and it is located 
in the most desirable section of the United 
States from the viewpoint of insurance com- 
panies, the experience in Texas having been 
particularly favorable in respect of persistence 
of insurance and the very favorable mortality 
experience. 

The policyholders of the Great Southern, by 
virtue of reserve securities, have always en- 
joyed the best form of protection laid down by 
old-line principles; but in addition they will 
enjoy the further protection of the compulsory 
deposit laws of Missouri, under which their 
policies will be secured by a pledge of accep- 
table securities deposited with the State of Mis- 
souri, each policy to bear registration and the 
seal of the State. 

By the terms of the consolidation, the Inter- 
national Life will assume all policy obligations 
of the Great Southern, and guarantees to carry 
out the exact provisions of all policy contracts 
in the same manner as the Great Southern Life. 
Policyholders in due course will receive as- 
sumption certificates, endorsed by the State of 
Missouri, from the International Life, and w-ll 
receive premium notices to enable them to de- 
posit future premiums with the International 
Life through its Dallas office. 


FARMERS AND BANKERS LIFE 
CHANGES 


Manager Sullivan and Assistant Actuary 
Budinger Leave to Enter Service of the 


Franklin Life 


The resignation of James P. Sullivan as vice- 
president and manager of agencies of the 
Farmers and Bankers Life of Wichita, Kan., 
has caused widespread interest in Western in- 
surance circles, both in respect to Mr. Sulli- 
van’s future plans and to the question of his 
successor at the Farmers and Bankers. Mr. 
Sullivan has held the position he is now re- 
linquishing for the last five years. 

E. B. Jewett, secretary, is the next man in 
the office of the Farmers and Bankers Life to 
Mr. Sullivan, recently resigned. He obtained 
his insurance experience in the office of the 
company during its existence. The Farmers 
and Bankers Life have not as yet appointed a 
successor to the vice-president and manager of 
agencies. There is a rumor that the company 
may not be trying to get a manager to succeed 
Mr. Sullivan, with a view to economizing. This, 
if true, would appear to be shortsighted policy, 
as the company as formerly equipped was 
making steady progress. 

James P, Sullivan has accepted an offer made 
by the Franklin Life of Springfield, and will 
enter the service of that company the middle of 
the present month. 

Joseph A. Budinger, assistant actuary, THE 
SPECTATOR is informed, has also left the service 
of the Farmers and Bankers Life to go to 
Springfield as assistant actuary of the Frank- 
lin. 


Reinsurance Life of Des Moines Re- 
organized 

The Reinsurance Life Company, of Des 
Moines, has reorganized and has elected new 
officers. J. M. Emery, well-known actuary and 
founder of the company, has announced the elec- 
tion of H. B. Hawley as president. Mr. Hawley 
is president of the Great Western Accident 
Company, and was former agency manager for 
the Northwestern Mutual Life of Milwaukee. 
Alex Fitzhugh of the Kenyon Printing Com- 
pany, was made vice-president; Dr. Emery was 
named for second vice-president and actuary; 
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J. Scott Rawson was made treasurer; F. D. 
Harsh, secretary, and Harley Stipp, general 
counsel. The Reinsurance was organized a 
year ago. It has done a good business and has 
a promising future. 
National Temperance Life Organizes 

The National Temperance Life of Chicago is 
being organized, with capital of $200,000, by J. 
D. Knapp, secretary of the National Temperance 
Life of New York. Rufus M. Potts, formerly 
Insurance Commissioner of Illinois, is in charge 
of the preliminary legal work. This is some- 
thing of a switch for Mr. Potts, as before be- 
coming Insurance Commissioner he was attorney 
for the Reisch brewing interests in Springfield. 


A 65% 
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Mutua Lire, MILWAUKEE 





Northern Assurance Progressing 

In March last the Northern Assurance Com- 
pany of Detroit wrote $1,000,171 of business, and 
in the first quarter of this year its writings 
reached the sum of $2,457,763. The net gain in 
force in the first three months of 1919 was $1,- 
528,661, and on March 31 the amount of paid- 
for business in force was $19,144,042. 

The foregoing figures represent big gains as 
compared with the corresponding period in 
1918. The writings of the first quarter of 1919 
exceeded those of the first half of last year; 
the amount paid for in the first quarter of this 
year exceeded that of the first eight months of 
1918, and the net gain in insurance in force in 
the first quarter of the current year almost 
equals that of the entire year 1918. 


—The Toronto branch of the New York Life was the 
first to reach its allotment for the year, writing the 
entire production assigned to it for 1919 before March 
21, 


—Frank Pennell, for the past year supervisor for 
the Mutual Benefit Life of Newark in New York, 
has given up that position and has become an agent. 
J. Raymond Evans succeeds him as supervisor. 
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M. J. CLEARY ELECTED 


Becomes Second Vice-President of 
Northwestern Mutual Life of 
Milwaukee 





PLATT WHITMAN APPOINTED 





Succeeds Mr. Cleary as Commissisoner of Insurance 
of Wisconsin 

MADISON, WIS., April 9.—Upon his election 
to the second vice-presidency of the North- 
western Mutual Life Insurance Company of 
Milwaukee to-day, M. J. Cleary, Insurance 
Commissioner of Wisconsin, presented his res- 
ignation to Governor Philipp, who immediately 
announced that he would appoint former State 
Senator Platt Whitman of Highland to succeed 
Mr. Cleary. Mr. Whitman’s name will be sent 
to the Senate for confirmation of Mr. Cleary’s 
unexpired term within a few days. The In- 
surance Commissioner is appointed for a term 
of four years at a salary of $5000 annually. 
Mr. Cleary’s term expires June 19, 1919. The 
present appointment of Mr. Whitman is for the 
unexpired term, but he will be immediately ap- 
pointed to the long term at the expiration of 
the short term. 

For over two weeks past it has been ru- 
mored that Mr. Cleary would quit the Insur- 
ance Department, but there was no confirma- 
tion of the matter until the announcement from 
Milwaukee to-day of Mr. Cleary’s election as a 
Northwestern Mutual Life official. It is under- 
stood that he will receive a salary nearly three 
times that paid to a State Insurance Commis- 
sioner. The official staff of the Northwestern 
Mutaul Life now embraces W. D. Van Dyke, 
president; P. R. Sanborne, first vice-president; 
M. J. Cleary, second vice-president; A. S. 
Hathaway, secretary; George Lines, general 
counsel; Percy H. Evans, actuary; J. W. Fisher, 
M. D., medical director; Geo. E. Copeland, 
superintendent of agencies. 

“T have presented my resignation to the 
Governor, and will take up duties with the 
company by May 1,” declared Mr. Cleary 
to-day. 

Mr. Cleary is president of the National Con- 
vention of Insurance Commissioners, an or- 
ganization consisting of State insurance offi- 
cials of the several States, having super- 
vision and jurisdiction over the business of 
insurance in all of its branches. 

Mr. Cleary was born in 1877 in Iowa county; 
was educated in the common schools and at 
Valparaiso, Ind., and in the business college 
at Madison. He took two years’ work at the 
University of Wisconsin, completing the law 
course at the University in 1901; he engaged in 
the practice of law at Blanchardville, La 
Fayette county, and came into political promi- 
nence in the legislature in 1906. In that ses- 
sion he served as a member on the committee 
on insurance and banking, when so much in- 
surance legislation was enacted. During the 
1915 session of the legislature Mr. Cleary 
served as legal advisor to Governor Philipp, 
and by him was appointed Insurance Commis- 
sioner to succeed Herman Ekern, taking office 
July 1, 1915. At the September, 1916, meeting 
of the National Convention of Insurance Com- 
missioners Mr. Cleary was chosen as a member 
of the executive committee and one year ago 
was elected president of that organization. 

Senator Whitman, Wisconsin’s new Insurance 
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Commissioner, is well known in Wisconsin 
politics. He has been active in the ranks of 
the conservatives. Mr. Whitman is a lawyer 
and banker at Highland. He was born at 
Dodgeville in 1871; was graduated from the 
Dodgeville high school in 1888; from the 
University of Wisconsin in 1893, and from the 
law department of the university in 1895. He 
was engaged in the practice of law at Bosco- 
belle until 1904. In 1903 he organized the High- 
land State Bank and moved to Highland in 1904. 
He was elected to the Assembly in 1908 and to 
the State Senate in 1914. At the last session 
of the legislature Senator Whitman was head 
of the joint committee on finance. It seems 
probable that Mr. Whitman will be confirmed 
by the Senate without opposition. 


Photo by DeLonge Studio, Madison 
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NeEWLy-AppoinTtED COMMISSIONER OF INSUR- 
ANCE OF WISCONSIN 


Insurance Commissioners’ Meeting 

The Spring meeting of the National Conven- 
tion of Insurance Commisioners will be held 
on Tuesday and Wednesday of next week at St. 
Louis, Mo. It is intimated in a press report 
that one subject to be given consideration is 
the effects of the influenza epidemic. However, 
it is not quite clear that any concerted action 
is needed or could very well be taken in this 
respect, as each company whose financial sta- 
bility may have been affected by the influenza 
will be required to measure up to the standard 
of solvency set by the laws of its own State, 
and of other States in which it may be licensed, 
which standards may show considerable varia- 
tion. 


N. Y. Life Insurance Bill Advanced 

Senator Towner has introduced a bill in the 
Albany Legislature amending section 100 of the 
insurance law, relative to investments by 
domestic life insurance companies, by except- 
ing certain real property, which is not deemed 
to be encumbered within the meaning of the 
section. The bill has been advanced to third 
reading by the Senate. 
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NEW YORK SURVEYS 


The Conference Continues.—Life on the 
Street now, and it has been for the past 
two or three weeks, is just one conference 
after another. There probably never was quite 
so interesting a time going on and with pos- 
sibly so little of it coming to the surface as 
in the present days. The bill which has been 
introduced at Albany, and whose primary asm 
would appear to be and probably is to have 
one rating organization for the whole State, 
contains in addition to that feature many 
other things which are far-reaching and would 
have a permanent effect upon the business as 
now conducted, outside of the question of 
rates. The more the bill is studied the less 
pleasing it becomes, or, as it might better be 
expressed, less workable than might appear on 
first consideration. Of course, the matter of 
one rating organization would not mean only 
one spot in the State, but would undoubtedly 
carry with it the privilege to maintain bureaus 
in different portions of the States for the quick 
dispatch of business. But even with this pro- 
vision, when one considers the different 
methods of operation of the companies, their 
agency connections, and the fact that a com- 
pany may operate in a portion of the State 
and not in the rest, difficulties in harmonizing 
the various interests can be recognized which 
would require some time for adjustment, if 
they prove possible of that treatment. It is a 
problem ranking with the League of Nations 
matter, and we are all well aware how large 
that is. 

The Surcharge.—Evidently the surcharge 
matter will be the first line of attack in re- 
ducing the fire insurance rate. Michigan has 
ordered it removed on April 15, and Kansas 
has already taken action somewhat similar, 
although in the latter case the companies have 
appealed from the decision of the Superintend- 
ent and the case will pass to the courts. 
Under the Kansas law the companies have 
this right of appeal. Undoubtedly the sur- 
charge presents the most feasible point of at- 
tack by an official for the reduction of rates. 
The arguments against it, which are the high 
cost of business, taxes, etc., while having 
merit, are, after all, difficult to put across in 
face of the cessation of actual hostilities and 
a reduction, at least in some lines, of prices. 
Undoubtedly if the movement should be suc- 
cessful in ore State it would mean the reces- 
sion of the charge all over the country. 

The Brewery Situation.—Just when it 
seemed to have been conclusively decided that 
not merely the breweries, but even beer itself, 
would dry up and pass out of existence on July 
1, the matter is once more upset by the plan 
to brew with a percentage of alcohol slightly 
under three per cent. So it is not impossible, 
if this should he sustained in the courts as a 
Proper permission, but that the brewery may 
still continue to be with us as something to 
be insured. As a matter of fact, however, 
many of the properties are being rapidly 
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changed to other purposes, and the transition 
is apparently taking place without any risk 
such as we consider moral hazard being 
brought into the question. One plant is now 
making ice cream, and it has proven a more 
profitable investment than in the days when it 
made beer. From an insuring standpoint the 
brewery has always been a good proposition, 
and throughout all the changes that have taken 
place in the business this has been true. 


A Change.—On Tuesday of this week the 
first address in the Insurance Society course 
would have heen given by George S. Jamison, 
and also the two succeeding talks, but as he is 
obliged to be absent on a trip he has made an 
exchange with the next speaker, James D. 
Waite, of the office of Wallace Reid, who will 
give the first of his talks on Fire Prevention 
and Protection. 


Orrin C. Lawrence Makes a Change.— 
Orrin C. Lawrence, formerly with the Globe 
Indemnity Company, is now associated with 
the Whelpley Agency, who are general agents 
for the automobile department of the Con- 
necticut Fire of Hartford at 68 William street, 
New York. In describing the service ren- 
dered by this agency, Mr. Lawrence says that 
policies are delivered the same day order is 
received, losses are adjusted the same day 
notices are received, and paid the same day 
that proofs are received, and that business is 
accepted from brokers—none direct. 


CHICAGO AND THE WEST 


Walter E. Miller Resigns.—Walter E. 
Miller, assistant manager of the Western de- 
partment of the Great American Insurance 
Company, has resigned, as of date May 15, and 
will thereafter be associated with the firm of 
Marsh & McLennan in Chicago. Mr. Miller 
is a graduate electrical engineer of Armour 
Institute of Technology, and has been in the 
insurance business for eighteen years, having 
started with the old Insurance Survey Bureau 
of Chicago. In 1902 he went with the North 
British & Mercantile as an inspector, and in 
1903 was appointed State agent for the Con- 
necticut Fire for the mountain field. In 1908 
he became special agent for the Continental 
Fire in Western New York, and a year later 
joined the forces of the Great American as 
State agent in Illinois, becoming assistant 
manager of the company at Chicago in 1916. 


Nominees of Executive Committee Chi- 
cago Board.—The following have ~ been 
nominated for members of the executive com- 
mittee of the Chicago Board of Underwriters 
to be voted upon at the quarterly meeting to 
be held on April 10: John M. Thomas, A. O. 
3urdick and George R. Roberts. 


J. C. Wharton and E. C. Smith Ap- 
pointed.—J. C. Wharton and E. C. Smith 
have been appointed assistant managers of the 
Western department of the Sun and Patriotic. 
John Bens, an examiner in the same office, has 
been made agency superintendent. Mr. Whar- 
ton has been associated with the Western de- 
partment of the Sun for eighteen years, serv- 
ing six years in the underwriting department. 
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In 1907 he was made special agent for Ohio, 
Kentucky and West Virginia. Three years 
later he became State agent for Illinois, sub- 
sequently being given Missouri, but returned 
to Ohio in 1913 as State agent there and in 
West Virginia. Mr. Smith, who began his 
insurance career with the Queen of New York 
thirty-five years ago, has been associated with 
the Sun since 1890, serving two years in the 
New York office before coming West. He has 
occupied practically all the positions in the 
underwriting department of large cities. Mr. 
Bens joined the Sun office in 1917, after four 
years of experience in the local fire office of 
R. W. Hosmer & Co. in Chicago. He has had 
charge of the specialized department of the 
Sun for a number of years, and is thoroughly 
versed in all underwriting ideas of the com- 
pany. 

Fire Insurance Club Meeting.—The April 
meeting of the rire Insurance Club of Chicago 
was held on Tuesday evening, April 8. P. C. 
Eckhardt gave an illustrated lecture on “Over- 
seas.” 


BOSTON AND VICINITY 


Mutual Fire Examinations.—The Massa- 
chusetts Insurance Department has filed re- 
ports of the triennial examination of three 
mutual fire companies, the Cotton and Woolen 
Manufacturers Mutual, the Rubber Manufac- 
turers Mutual, and the Industrial Mutual, 
showing all three companies in sound condi- 
tion. The Rubber Manufacturers Mutual In- 
surance Company showed a surplus of $466,919 
and a total of $105,178,635 in risks in force 
December 31, 1918. The surplus of the Cotton 
and Woolen Manufacturers Mutual is re- 
ported at $462,279, and its risks in force at 
the end of the year $114,271,233. The Indus- 
trial Mutual was found to have a surplus of 
$325,057, and risks amounting to $64,453,320 
in force at the close of 1918. 

Boston Fire Losses Lower.—The forty- 
fifth annual report of the Boston Protective 
Department, from the office of Superintendent 
Samuel Abbott, covering the year 1918, makes 
one of the most favorable issued by the de- 
partment for several years. The total number 
of alarms for the year did not vary materially 
from the records of the four previous years, 
but the number of fires with loss was the 
lowest in ten years, while the average. loss on 
the total number of alarms was the lowest in 
six years. 

Insurance Broker Dies After Accident.— 
Alber Van Raalte, aged sixty, an insurance 
broker for many years in Boston, died last 
Tuesday as the result of injuries received in 
an automobile accident. Mr. Van Raalte was 
also a well-known musician, having played in 
the Boston Symphony Orchestra during its 
first two seasons. 

Dwight W. Sleeper & Co. Reorganizes.— 
Dwight W. Sleeper & Co. was incorporated 
last week, and the corporation has purchased 
the assets and liabilities of the partnership 
and taken over their agency contracts. The 
officers of the new corporation are Dwight W. 
Sleeper, president; William F. Stone, treas- 
urer, and Gordon C. Sleeper, clerk. 
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FIRE INSURANCE PREMIUMS IN NEW YORK CITY 


Below will be found a comparative table of the premiums received in the Boroughs of Man- 
hattan and Bronx, New York city, by all the insurance companies legally doing business therein 
for the last six months of the years 1915 to 1918, inclusive, as reported by the New York Board 
of Fire Underwriters; also the premiums in Brooklyn in the last six months of 1918 and 
1917, as hemmed by the Fire Insurance Gatenge wena 

































MANHATTAN AND BRONX. BROOKLYN. 
NAME OF COMPANY. 
1918 1917 1916 1915 1918 | 1917 
| 
$ $ | $ 
American Alliance § . 54,590 37,675 24,938 23,473 14,166) 8,484 
Amer. Eagle..........-- 88,516 82,703 49,386 19,788 42,946 20,523 
Assurance Co. of Am.... 50,701 59,412 39,802 24,730 9,578) 11,559 
Caledonian-American.... 4,242 1,608 5,713 21,947 4,735) 694 
City of New York....... 113,416] 100,436 53,747 46,572 29,277| 37,605 
CSE eae 27,278 31,189 14,695 12,957 6,056) 3,716 
Commercial Union Fire. . 23,565 26,130 19,776 9,014 8,660 8,048 
Commonwealth........- 45,744 54,324 8,153 34,036 14,301 21,033 
Continental. . S85. 428,823 369,789 260,865 163,240 125,056 109,351 
Fidelity-Phenix Fire... .. 196,688] 147,936) 189,296] 113,375] 116,428 95,251 
Globe and Rutgers....... 355,718 256,819 161,900 118,209 167,915 59,890 
Great Americant........| 429,269] 350,746] 369,894) 345,981) 106,180 90,134 
BARU s5s0ss000 0600s 17,225 8,701 3,489 5,943 18,475 4,962 
MBRBUEL. civic soecese ss 116,256 86,962! 100,576) 100,648 36,329 33,088 
RN coca comers cca 734,410 ,798| 492,674, 465,525] 224,589) 155,089 
Imperial.s........-0s0% 13,327 11,756 3,306 26,752 4,340 3,435 
Knickerbocker.........- 93,979 99,361 50,156 7,198 10,675 7,562 
Mercantile #......6--+++- 49,741 40,157 20,349 19,548 16,257 32,687 
Merchants Fire........-- 77,183 1832 43,894 41,988 21,539 10,550 
National Libertyt....... 146,703} 121,018) — 103,520 84,925 58,668 43,084 
ee eee 131,306 128,792 109,122 102,797 92,293 69,874 
North River .........-+- 156,432 146,838 118,105 114,987 40,867 6.7 
Northern......+.-++++++ 3,127 26,631 25,641 21,545 11,619 9,173 
PATER... < 5:00:50.5.0:000008s 51,115 31,858 848 17,418 47,184 20,217 
NE err 111,840 82,459 433 69,098 36,853 30,051 
Richmond.........++++- 41,123 33,010 18,687 17,410 6,920 5,251 
Safeguard........-+-+-- 42,256 27,628 26,185 26,614 4,387 2,122 
ST See 16,449 5,010 °/ | | eee 2,656 307 
Stuyvesant... 47,439 13,128 69,447 20,452 10,448 4,232 
United States b. 192,711] 168,749, 117,440 51,103 64,528 d 
WaGan:. 060+ 15,456 996 38,843 29,892 1,254 11,138 
Westchester. ......--+-- 121,842 108,649 107,444 100, 804 74,807 66,712 
Reset COMPANIES...) ss caf) canewaee| cesar . Seeeed | cease sceee sears 
Lloyds. 
Allied Underwriters. ..... 1,034 966 $10 1 047 570 515 
Amer. Exchange Undrs 26,329 19,690 16,321 15,694 3,276 3,015 
American Lloyds.....-- i 8, 7,240 5,196 2,135 2,961 
Equitable Unders.. 211,765 31,141) ww] ss 24,053 3,967 
Great Western Lloyds... . 10,425 963 3,895 2,490 ,226 2,015 
Individual Gnderwsiers.. 26,183 22,081 20,868 17,701 1,942 656 
Lumber Underwriters....| = ...... 537 865 i gees: 559 
National Underwriters. . 5,998 1,804 1,927 1,180 1,277 694 
N. Y. and Boston Lloyds 6,132 2,351 2,833 1,989 1,839 1,023 
N. Y. F. and M. Undrs..| —...... 2,366 2,401 oo) SMMEotaet A uae 
N. Y. Fire Lloyds......- 16 13 Ber) Seamed | a rel Go ee 
N. Y. Merch.Bak. Sec... . J ere, (meee eel  Weemsnnnt cc tusuarll uch ee 
N. Y. Reciprocal Undrs.. 49,406 47,781 36,771 34,916 3,819 4,091 
N. Am. Inter-Insurers.. 21,297 17,547 10,279 ,25 2,970 3,338 
Norwegian Underwriters.| |.” 1,723 2,330 2h ee 555 
Union Underwriters...... 8,934 4,425 5,018 3,677 2,259 2,041 
Workingmens.........-- 2,133 150 1,853 1,931 95 60 
MeN SEOUIIRsse500557) | cock! Sebbaawss Beal | sacs) Misco Melee 
New York STATE 
Agricultural, Watertown. 95,730 59,964 45,307 39,300 28,544 17,788 
Albany, Albany......... 11,910 12,322 9,613 8,168 9,581 7,536 
NE rere oe 23 910 125 3,900 20,255 15,910 16,895 
Commerce, Albany......| = ...... 8,372 9,268 9,190 3,424 2,432 
Glen Cove, Glen Cove. . 12,120 6,622 7,970 2,125 1,862 1,789 
Glens F: alls, Glens F; alls. 90,489 79,080 342 59,106 23,664 24,748 
Mutual Fire, Albany... 10,119 10,739 3,093 5,497 51 451 
N. ¥..Nati, Bufialo....{ ...... 13,965 17,401 14,430 6,858 547 
Seneca, Buffalo......+...| ...... 13,190 7/289 5,827 ae 1,967 
Union, Buffalo.......... 30,011) 20,149 12,098 13,398 3,841 2,351 
| 
ARIZONA. 
Arizona, Phoenix........|...... |, eohaseee 3,676 MG80|> caches ecco 
CALIFORNIA. | | 
California, San Francisco. 67,275 49,807 37,019 2,917 5,722 5,537 
Firemans Fd., San Fran.. 74,701) 847 57,329 51,457 18,236 16,530 
Home F. & M., San Fran. . EMSS icone eAlGERBERESEO «teenie i>] eae 
Vulcan, Oakland........ 15,511 19,181 4,957 956 1,310 2,041 
CoLorabo. 
Merchants, Denver...... 14,200 9,123 4,628 5,359 2,579 2,159 
CoNNECTICUT. 
tna, Hartford.......... 351,456 329,070 254,909 258,352 84,990 70,960 
Automobile Insurance.... ’ 53,319 26,589 yee 53,894 59,510 
Connecticut, Hartford... 54,465 53,501 45,181 45,003 46, 5753 40,288 
Hartford, Hartford...... 208,308) 155,652 135 799 132,043 130,986 118,790 
National, Hartford...... 147,436 146,619 111,804 110,259 170,350 93,084 
Orient, Hartford........ 78,401) 67,647 485,605 40,209 1,191 20,366 
Phoenix, Hartford.. 111,505 97,122 87,598 93,693 25,534 21,005 
Security, New Haven.. 41,212 32,175 26,137 3,34 13 ,047 16,727 
Standard, Hartford...... : ae | 25,955 19, 935 19,595 15, 526 10,261 
District OF COLUMBIA. | 
Firemens, Washington. . -| 20,493 16,876, —-13,760/ —«:11,494 1,928 2,086 
Potomac, pac af 22,375 17,281 10,130 10,244 3,112 2,115 
Retired companies.. Mamie Mpa 25,677 60 1) MR a, RI eet 
EORGIA. | | 
Georgia Home, Columbus! 35,333 | 13,895 13,408 2,834 5,460 2,927 


| 
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MANBATTAN AND Bronx. Brook.yn. 
NAME OF COMPANY.|—_— em 
1918 1917 1916 1915 1918 1917 
ILLINOIS. $ $ $ 
Federal Union, oe: 25,732 12,998 9,323 7,715 2,639 1,823 
Marquette Nat'l, Chi.. 12,928 8,555 | are 476 602 
Millers Nat’l, Chicago... 44,499 29,330 13,599 13,421 12,120 10,650 
National Trades OD 8,307 3,118 OS ee 487 2 
INDIANA. 
Grain Dls. Nat. Mut.,Ind. Ol. -xeieel  seacesl © “awtess | re 
EE MEM cel see, Seesaeesl 4 eeweeeh  ‘eereeie 8,967 5,530 
Towa. 
Central Nat., Des Moines Oe ciel 60 swash | ewleeee pS (| ee 
Dubuque F. and M., Dub. 59,861 47,822 34,773 65,156 23,324 17,612 
MillOw’rs’ Mut,D. Moines Eee ksakeal) 86 -eewcadly © ~eerests | ee 
LovuIsIANA. 
Mechs. and Traders, N.O. 55,349 41,086 30,821 25,263 16,834 11,920 
MARYLAND. 
Baltimore-Amer., Balto.v. 18,015 15,700 15,002 16,192 4,642 3,335 
MASSACHUSETTS. 
Berkshire Mut., Pittsfield 4,700 1,941 919 844 343 183 
Boston, Boston.......... 109,445 77,986 67,108 61,028 34,591 26,572 
Fitchburg Mut., Fitchb’g. S051  ‘GOB) = scviese 131 1,251 192 
Lumber Mutual, Boston. 2,154 HOA? gakeukh 6 <sw@ues 2,139 1,907 
Mass. F. an , Boston. 18,869 20,721 18,400 19,211 17,308 12,939 
Old Colony, Boston...... 34,466 25,219 18,932 16,389 5,822 4,236 
Springf’d F. and M.,Sp’d. 103,712 73 962 67,396 66, 223 — 18,703 
MIcut | 
Columbian Ni: Natl, “Detroit 24,246 21,359 12,896 24,274 1,843) 2,543 
Detroit F. and M.,Detroit 21,564 21,423 0,503 21,386 13,859] 8,187 
Detroit National, Detroit} ...... 23,315 12,970 8,411 1,356) 1,454 
Inter State, Detroit. 11,659 Oo 5 |e RE Serra 905 ia 
Mich. F. and M.,Detroit 20,208 18,912 16,784 17,262 12,755 7,744 
Michigan Millers, Lansing 37,178 26,102 17,833 12,157 20 4,107 
Retired Companies....| ...... 34,22 24,542 1 A: | 1,764 
MINNESOTA. 
Minneap. F.and M.,Minn 1,911 8,737 20,826 20,854 170 1,225 
Nwn. F.andM., Minn..|  ....... 1,970 1,019 1,300 4,034 95 
St. Paul F. and M.,St. P. 62,484 61,984 60,376 59, 070 11,721 12,074 
Misso 
Am. Central, St. Louis... 76,483 76,488 60,359 49,958) 29,128 28,092 
Citizens, St. Louis.. 16,962 13,656 8,3 ,317 22,355 15,775 
NEw HAmpsHIRE. 
Capital, Concord.. 34,327 28,624 23,023 19,652 8,639 7,709 
Granite State, P’ tsmouth. 11,120 22,481 16,919 11,282 2,942 4 746 
New Hamp., Manchester. 33, "323 912 27,209 24,516 22,216 19 "435 
NEw JERSEY. 
American, Newark....... 100,107 88,293 85,521 81,410 35,359 27,966 
Atlantic City, At. City. . Bolly cell) aeeel Laegeerenh | deer | ieee 
Camden, Camden....... 66,343 58,178 37,358 35,683} 27,938 20,490 
MAO ONEWOER Cc ccsccccs| cated xawetewall  ~ emer WER pee aM dora 
Eastern, Atlantic a MTB eu] | ( vezcse| > Capes (1) | eee 
Federal, Jersey City.. mre | (aitanlis (osaaieell | seeseses Ce 
Firemens, Newark...... 90, 95,582 90,794 83,499 49,272 39,207 
Newark, Newark.. 88,209 81,296 61,312 43,009 23,378 11,768 
New Brunswick, N. B’k.. 55,950 33,915 18,017 17,617 24,598 18,615 
New Jersey, N: ewark..... 60,272 42,558 22,795 22,511 9/344 15,419 
Standard, Trenton....... 15, 172 15,320 15,430 12,697 y fe lrg | 5,841 
New Mexico. 
BEMOASOMIDENY) isic0ss| Sawa! dagdeekak sedis wee” eden Baas ® 
Nort CAROLina. 
Dixie, Greensboro....... 21,175 12,622 9,348 5,985 2,197 1,009 
Bncepemience Gsremnsporo| gk] | eeescch ecccesd sececel svcecs 700 
North Carolina Home. . 22,194 8,890 7's | oe 4,067 526 
Ouro. 
Am. Druggists, Cinn..... 3,095 2,780 2,605 2,475 1,790 1,582 
Central Mfrs., Van ne roe 239 437 5,872 1:1 | ee 
Cleveland National.. 13,169 13,735 12,087 9,030 2,323) 2,624 
Industrial, Akron...... 10,072 9,515 SASS) scene 3,048 1,893 
Lumbermen’s Mutual, 

Mansfield... ........ 8,436 MOE facet. | Satna 2,318 1,041 
Ohio Farmers, Le Roy... 59,564 35,856 19,757 18,996 19,784 14,640 
Ohio Mutual, Salem..... Met Sanseeente, Lome suites 33| See 
Reliable, Dayton w...... 4,224 4,648 4,002 2,206 =“ 351 

PENNSYLVANIA. ] 
Allemannia, Pittsburg... . 32,015 27,569 15,951 18,980 3,773) 3,282 
Alliance, Philadelphia... . 50,827 ,080 28,842 24,429 10,313) 6,907 
City, Pittsburg........... EEE), Skate ~~ cicacet  eateen 2,103 1,249 
County Fire, Phila...... 20,929 13,482 9,842 4,816 5,043 3,795 
Farmers, i 26,152 20,657 14,978 13,564 5,870 7,184 
Fire Assn., ee’ 147,159 109,772 91,207 86,115 35,926 29,015 
amr Philadelphia. . 62,961 050 52,837 50,045 26,647 29,733 
Girard F. & M., Phila.... 37,221 19,591 15, 213 13,474 25,827 18,942 
Globe, Pittsburgz....... 24,311 TSO! cecces 10, 172) 1,951 1,77 
Graphic Arte Mut Phil..| sce ii | rs | Mr ees mmr 106 
Hide & Leather Mut.,Phi rove Beri Brie | 46h yee 
Independence, Phila... .. 11,564 21,659 9,391 3,248 | 1,561 2,580 
Ins. Co. of N. A., Phila. . 319, 668 196,767 125,664 98,167) 77,611 43,215 
Ins. Co. S. of Pa., Phil..|  ...... 41,711 62,521 35,678) 29,408 23,037 
Lumbermens, Phila...... 14,582 15,546 9,689 8,371| 8,693 6,189 
Mechanics, Philadelphia. . 30,977 30,861 16,085 9,549] 12,235 12,745 
Nat.-Ben Franklin, Pitts. 40,281 39,446 44,544 43,505, 7,136 8,091 
Natl. Union, Pittsburg... 36,778 0,860 29,877 28,178) 12,107 13,876 
North Branch, Sunbury... 36 063 17,348 9,227 4,907) 3,874 2,777 
Penns. Lumbermen’s....| —.... - - POS)  Goaceet xeaaek 1,514 1,450 
Pennsylvania, Phila...... 73,975 62,068 55,799 51,905 15, 177 16,572 
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| 
MANHATTAN AND BRONX. BRookLyn. MANHATTAN AND Bronx. Brooxtyrn. 
NAME OF COMPANY. NAME OF COMPANY. 
1918 | 1917 1916 1915 1918 1917 1918 1917 1916 1915 | 1918 | 1917 
| | | 
PENNSYLVANIA—Cont. $ $ $ $ 3 | $ Great Britrain—Con. $ $ , $ | $ | $ 
Penna. Millers Mutual, | N. Brit. and Mer., London 177,333 231,360 218,743 213,339) 75,410 92,275 
Wilkes-Barre.........] _...... aT eer are Northern, London. . 102,745] 94,606, 65,108} 71,494) = 43,483) 34,385 
Peoples National Fails. . 109,605 62,344 51,772 51,545 29,561 20,843 Norwich Union, Norwich 77,596 68,487 61,487 57,720 17,612 18,266 
Pittsburgh, Pittsburg... 10,223] ........ 730 6,544 00 317 Palatine, London.. -| 48,204, 57,125} 36,567) «16,747; 23,212| 16,081 
Reliance, Philadelphia. . 60,097 43,109 34,585 32,176 14,426 13,002 Patriotic, Dublin........ 22,468 12,318 6,869 2,01 2,737 5,837 
Superior, Pittsburg z. 32,015 13,750 12,776) 11,056 7,340 9,273 Phoenix, London........ 202,188 160,363 108,559 101,500) 30,5 31,925 
United Am., Pittsburg y. 12,191 11,666 9,676) 9,551 4,671 5,017 Royal, Liverpool Sneetere 305,719 274,208 188,094 190,373 120,284; 105,988 
United Fi iremens, Phila... 62,127 45,455 30,875 29,954 15,946 15,055 Royal Exchange, London. 48,275 52,152 48,574 47,846 14,119} 14,046 
Western, Pittsburg...... 29,932 6,3 25,702 23,877 13,449 12,622 Scot. Un. and N., - aie dil 185,435 132,889 5,484 122,883 57,636! 36,527 
Retired companies.....] 9. ..---] we eee 6,493 ee ee) | eee State, ae 25,376 21,010 26,948 23,542 867) 994 
Sun, London.. 105,143} : 65,366 70,325 37,361; 34,535 
RxopE IsLANb. Union, London... 54,298) 56,188 42,457 11,519 20,817 9,646 
Equitable, Providence.. 24,270 51,794 36,567 36,939 33,742} 20,591 United British, London... 39,837 | aeuake Fee OES cee tah > aes 
Pawtucket Mutual......) = ...... »554 346 ae eae | 312 Yorkshire, York......... 37,818! 36,540 27,685 22,442 8,061 6,430 
Prov. Washington, Prov. 93,236 85,072 75,685 69,897 17,023) 13,602 
Rhode Island, Providence 29,155 29, 4 23) 26, 076 21,855 16,094 19,497 HOo.ianp. | 
Netherlands, The Hague. 29,991 15,177 17,430 14,646 22,072; 11,462 
TEXAS. | 
Austin, Dallas.......... ee eel Gee eae: 190} ...... JAPAN. = | 
Tokio Mar. & Fire,Tokio i): | ee eee) ere 13,334) ...... 
VIRGINIA. __ 
Virginia F. and M.,Rich’d 40,115 33,292) 32,334 30,749 11,916 7,183 SWEDEN. } 
Svea, Gothenburg....... 89,989 49,230 26,126 26,157 16,868) 9,956 
WeEsT VIRGINIA. 
Wheeling, Wheeling r... 9,487 8,510 5,350 5,113 4,130 1,877 Russia. } 
Salamandra..........--- SD cae ° Sees 15,650 1X | eer D i ycees, 
WISCONSIN. | 
Concordia, Milwaukee. . .| 60,878 33 420) 37,277 30,935 21,656 13,242 AvTOMOBILE Preurous. 
Milwaukee Mechs., Mil. 50,912 45,476) 36,053 31,501 18,638 17,273 Alliance, London........)  ...... 573 624 ges ee sere 
Northwestern Nat., Mil... 41,901 31 122! 28,019 30,747 42,238 31,528 Alliance, Philadelphia. . 3,050 1,005 2,037 | es eee 
Am. and For. Mar., N. Y.| 50 311 268 149 17 35 
CANADA. American Merchant..... | 5,814 631 .,, aoe ee 1,125) 290 
British America, Toronto. 73,704 71,920) 44,556 36,243 24,133} 25,490 _—_ Boston, Boston..........| 1,710 1,263 1,356 1,459 873} 795 
Western Assur., Toronto. 79,208 73,415 50,030 30,271 11,836 14,751 Brit. and For. Mar., Liv. 50 311 268 149 17) 35 
Federal, Jersey City craricecd | 6,994 6,720 7,495 7,322 69) 118 
FRANCE. | | Firemans Fd. San Fran.. 10 2,651 3,207 BOM cases 77 
General Fire, Paris...... 23,153 18,037) 18,098 19,163 17,708 9,730 Ind. Mut. Mar., Lon..... 1,421 1,016 709 MP asedsule Cxasaas 
Nationale Fire, Paris. ... 19,031 18,746 16,038 11,007 7/825 8,191 Ins. Co. of N. A., Phila.. | 3,248 1,441 2,093 1,561 242} ..... 
Phenix, Paris........... 33,260 26,558 16,951 20,256 8442} 12/145 Mannheim, Mannheim...) ...... 12 595 : |” eee Bites 
Union Fire, Paris. . 15,664 16,149 10,722 8,556 3,690 6,016 Marine, London......... 2,410 1,551 2,087 1,967) | pee. 
Urbaine, Paris.......... 17,817 17,930 12,197 11,465 7,173 4,521 Nord Deutsche, ig Bee 35 176 pT Eee pene 2 
Ocean Marine, Liverpoo | 22 133 115 64 4 15 
GERMANY. — Phoenix, Hartford....... | Pen mere ce cl | Geen) err Sie ae 225 
Aachen & Mun., Aix-la-C| ...,..) 9 ...... 41,119 BROCE EP ooeeaee Prov. Washington, Prov.. 70 202 45 17 26 117 
Hamb’g-Bremen, Hamb’g} ......|_—.... -. 44,821 | | ee emer Prussian Nat., Stettin....) 9 0.0...) eevee] ee eess | ee) Reprier> 
Nord-Deutsche,Hamburg} ...... 6,198 30,032 19,842; 2,393 Reliance Marine, Liv'p'L. 22 133 115 64 4| 15 
Prussian Nat’l., Stettin...) = ...... 22 934 18,977 14, | re 12,858 Royal Exchange, London. | 3,226 2,371 1,654 i”. rere | eer 
Sea, Liverpool........... 1,220 1,386 1,024 ae Be esas 
GREAT BriTAINn. Tokio Marine........... 947 677 473 WEP ch5ea4h «eeass 
Atlas, London. . 76,538 51,841 46,170 39,923 27,569/ 23,693 © Union Marine, Liverpool.| = ......| 0 -.----| nen ae) Rn 
Caledonian, Edinburgh... 108,296 97,695 88,302 68,199 16,620) 22,254 U.S. Lloyds, New York.. 3,789 2,709 1,891 1,724 | enna 
Century, Edinburgh Brack 48,109 39,807 | 23,865 18,361 4,626 3,339 Retired Companies....| ......] — eeeees 4,052 WA) evnisdl —~unewea 
Commercial Union, Lon . 291,723 166,137 | 123,418 110,196 33,741 35,754 | 
Eagle, Star and Br. Dom’s 15,629 11,667) ry | ere 7,286 5,108 beset aan mapa 
Law Un. and Rock, Lon. 30,171 29,377; 25,097 31,703! 13,003! 6,623. += Automobile premiums.. 34,053 25,479 30,710 28,899 2,64 1,723 
Liv. and L. and G., _ 590,771 541,051) 3, 423,877 135,947; 147,850 Local companies, fire..... | 4,406,950) 3,522, 198] 2,838,409] 2,437,515 1,477/299 1,114,075 
Lon. Assur. Cor., 151,304 106,813} 90,722 82,450 39,659 24,400 Other companies, fire. . 8,161,643) 6, "320, 177 5,524,162} 5,013,895 2,693,371) 2,226,782 
L. and Lanc. L & 6. Lon 35,042 23,101) 13,082 10,705 8,965 2,049 
Lon. and Lanc., Liv.. 171 696 139, 819 107,811 98,761 47, 912 40; 778 MOG dctedaseccones 12,602,646] 10,367,854| 8,393,281! 7,480,309 4,173,312) 3,342,580 
{Formerly the Germania. ¢ Formerly German-American. “§ Formerly German Alliance. b Merged with Williamsburg City, N. Y., in 1916. | Formerly Buffalo German, merged 


with the Buffalo Commercial in 1914. 
Mercantile, New York. 
Humboldt, "Pittsburg. 


r Formerly German, Wheeling. 
v Formerly German-American, Baltimore. 


S Formerly the Pelican. 
w a Teutonia, Dayton. 


xz Formerly German, 


Pittsburg. 


t Formerly the Liverpool & London ’& Glob:. 
y Formerly German-American, Pittsburg. 


u Formerly the North British and 


z Formerly 





To Amend the Lloyds Association Laws 

Assemblyman Gardner has introduced a bill 
in the Albany legislature amending section 302 
of the insurance law by providing that no per- 
son, partnership or association shall hereafter 
become an underwriter or inter-insurer in any 
Lloyds of inter-insurance association licensed 
under section 301, unless a resident of or domi- 
ciled in the United States. 

A bill also introduced by Assemblyman Gard- 
her amends section 304 of the insurance law 










relative to fund of a Lloyds or inter-insurance 
association transacting the business of both 
fire and ocean marine insurance, or either fire 
or ocean marine insurance. The requirement of 


a guaranty fund of $400,000 shall not apply toa 
Lloyds or inter-insurance association organized 
prior to April 1, 1919. 

Following the introduction of these measures 
into the legislature, William B. Ellison had a 
conference with the Superintendent of Insurance 
at the Albany office on Monday morning, and 
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Paid Up Capital $1,000,000.00 
EDD G. DOERFLER, Secretary and Gen’! Mgr. 


took up the merger and subsequent incorpora- 
tion of the New York and Boston Lloyds with 
available net assets of $236,915.75, the Union 
Underwriters, with $358,822.40; the National 
Underwriters, with $284,345, and the Great West- 
ern, with net assets of $384,607.54. 

The subject of the conference was the im- 
mediate consolidation of these insurance asso- 
ciations, now under the management of Edward 
E. Hall & Co., 80 Maiden Lane, New York, and 
their prompt reorganization into one company. 
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Testimonials to E. G. Richards 

Ellis Gray Richards, manager of the United 
States branch of the North British and Mercan- 
tile, retired at the beginning of this month 
after nearly twenty years of service in the posi- 
tion held by him. The occasion was taken by 
his colleagues and by the entire American staff 
of North British to testify in ways as appro- 
priate as possible to the sense of loss that his 
impending retirement created for them. The 
staff department heads and field men presented 
Mr. Richards with a majestic modern grand- 
father clock, on the interior door of which was 
a plate engraved as follows: ‘‘We live in deeds, 
not years; in thoughts, not breaths; in feelings, 
not in figures on a dial.” 

The employees of the office at 76 William 
street gave a handsome bronze pedestal lamp of 
Egyptian design, with the happy phrase, ‘‘To 
light your pathway as you have lightened ours.” 

Mr. Richards, in expressing his deep ap- 
preciation of the regard of his fellow workers, 
recalled with pride that within a few months 
he would have rounded out twenty years of 
service as United States manager, and that 
even as the record now stands he has held the 
position for a longer period than any of his 
three predecessors. 


American Fire Insurance Corporation of New 
York Organizes 

The first meeting of the board of directors of 

the American Fire Insurance Corporation was 
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held last week in New York. The board organ- 
ized itself and elected Carl F. Sturhahn presi- 
dent. Two of the directors named in the cer- 
tificate of incorporation resigned, and their 
places were filled by the election of William B. 
Ellison and Thomas B, Boss. 

The capital is $200,000, divided into two thou- 
sand shares of $100 each, which is offered to 
subscribers at $250 per share to provide for a 
surplus. All of the stock will be subscribed for 
at once, and an application made for a license 
without delay. 


**Favored-Broker” Bill Advanced in New 
York Legislature 

The movement begun toward the end of March 
by a group of brokers, headed by Dennis F. 
Driscoll, to facilitate the passage of the 
“favored-broker,’’ or Lynch-Braun, law bore 
fruit last week when the Assembly in Albany, 
after a lively debate, passed the measure. It 
provides that no corporation or officer thereof 
shall direct or require a borrower of such cor- 
poration, upon mortgage, to negotiate any 
policy of insurance on mortgaged property 
through a particular insurance broker, or at- 
tempt to divert to any particular broker the 
patronage of the borrowers of such corpora- 
tions, or refuse to accept a policy because it 
was not negotiated through a particular broker. 
write 


—The Security Mutual of Milwaukee will 


tornado as well as fire insurance. 
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STATEMENT JANUARY I, 1919 


(PENNSYLVANIA STANDARD) 


Cash Capital . . 


Unearned Premium Reserve 


Policyholders’ Surplus 
Assets 
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. $1,000,000 
2,930,654 
1,824,414 
5,274,000 


Thursday 


The Sun of London Announces Promotions 
in Western Department 

John F. Stafford, the new manager of the 
Western department of the Sun of London, has 
announced his new assistants, all of whom are 
from the present staff of the Sun. J. C. Whar- 
ton and E. C. Smith have been appointed assist- 
ant managers, and John Benz, agency superin- 
tendent. 

Mr. Wharton has been with the Sun since 
1901, first in the underwriting department in 
Chicago, and since 1907 in the field, serving at 
various times as State agent for Illinois, Mis- 
souri, Ohio and West Virginia. He has been 
president of the West Virginia Fire Under- 
writers Association. Mr. Smith has been with 
the Western department of the Sun since it was 
established in 1892, filling nearly all the under- 
writing positions, and during recent years de- 
voting himself to the business of the large 
cities. Mr. Benz, who succeeds Mr. Smith as 
agency superintendent, has been with the Sun 
as examiner since 1907, and during recent years 
has supervised the automobile, explosion and 
other specialized lines. 


Hearing on New York Rating Bill 


The Insurance Committee of the Senate of 
New York set a hearing for yesterday upon the 
bill relating to rating organizations which was 
recently introduced in the Legislature. 








GENERAL 
INSURANCE 
AGENTS 


HAVE FACILITIES UP 
TO $500,000.00 


Represent 
Eighteen 
Companies 


411-13 WALNUT ST. 
PHILA., PA. 































































































JOHN ROGERS HEGEMAN 
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WARSAW FIRE IN STRONG 
‘CONDITION 


Communication Opened Between Head 


Office in Poland and London Office 


E. C. Fester of Fester, Fothergill & Hartung, 
London, has brought to their New York office 
Fester & Folsom, Inc., interesting information 
concerning the Warsaw Fire Insurance Com- 
pany, for which company they are United States 
managers. Mr. Fester advises that communica- 
tion has now been reopened with the head office 
of the Warsaw, and letters have been received 
from the manager there. The letters state that 
the company, always in a strong financial con- 
dition, has emerged from the war even stronger 
than before. It is natural that the war should 
have created a certain amount of disorder in the 
business of the company, which it will be the 
first duty of the officers to straighten out. But 
this matter is being taken up very energetically, 
and it is fully expected that in the near future 
the Warsaw Fire will be found to be the insur- 
ance company of first importance in Poland. 

It is further stated that the company’s assets 
are all in first-class condition and that there is 
approximately $500,000 of its resources in Lon- 
don, by the result of accumulated profit of the 
business done in England during the war, aside 
from those in possession of the head office and 
in the United States. 

It is manifest, further, that the Warsaw Fire 
need no longer be regarded or classified as a 
doubtful Russian company, but should be con- 
sidered as a very substantial.and aggressive 
Polish institution. 

It is with a feeling of considerable relief that 
the United States managers of the Warsaw Fire 
Insurance Company, Fester & Folsom, Inc., of 
New York, have received this encouraging news 
concerning the company from Europe. 

The American branch has made _ steady 
progress, both in volume of business and in 
financial strength, during the war, so that it 
will doubtless be equally gratifying to the 
executive officers to learn how successfully the 
company’s interests have been cared for in this 
country. 


Superior Fire and Marine of Des Moines 

Des Moines has another new million dollar 
fire insurance company. The Superior Fire and 
Marine is the name of the organization, which 
was formed at a meeting of twenty-five well- 
known fire insurance men of Iowa at a meet- 
ing in Des Moines last week. Weyland C. Bal- 
lard, one of the veteral local agents of Des 
Moines, is president of the new company. Wil- 
liam A. Scherfe of Fort Madison, also well 
known in the fire insurance field, is vice-presi- 
dent. Fremont S. Gibson, Des Moines, farm 
and loan man, secretary and treasurer. 
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AUTOMOBILE AND 
MARINE INSURANCE 


Marine Insurance Bill Finds Opponents in 
Boston 

Boston marine interests were greatly exer- 
cised over a bill introduced by Commisioner 
Hardison, in the Massachusetts Legislature, 
that would inhibit marine brokers from placing 
risks in companies not admitted to Massachu- 
setts. A large number of men, representing not 
only brokers, but agents and companies hand- 
ling marine insurance, as well as bankers and 
steamship owners, appeared at the hearing on 
the bill last week and protested vigorously 
against the enactment of the law, which they 
insisted would hamper Massachusetts brokers to 
such a degree that they would be unable to com- 
pete with outside interests. 

Steamship owners declared their preference 
for the Boston brokers in the placing of their 
insurance, but pointed to the small portion of 
their risks that Massachusetts companies can 
accept, and stated that the passage of the pro- 
posed law would force them to place all their 
insurance in outside companies. Leading ma- 
rine brokers told the committee that such a 
law would drive them to New York to hold the 
business that would be forced out of Boston. 
No advocates of the bill appeared. 








Marine Agents in Boston 

Arthur E. Harris, formerly assistant in the 
marine department of Robert A. Boit & Co., 
will take charge of the marine business of 
Dewick & Flanders, which has just been en- 
larged by the appointment of the firm as marine 
agents for the Firemens of Newark, New Jer- 
sey. Mr. Harris is about to be released from 
the U. S. merchant marine, and will start on 
his new duties immediately upon his discharge. 


Albert Ullmann Assumes New Duties 


Albert Ullmann, who for the past two years 
has been marine underwriter for the firm of S. 
D. McComb & Co., 56 Beaver street, assumed 
his new position as president and underwriter 
of the Columbia Underwriting Agency at 54 
Beaver street, on April 1. This agency is the 
successor of the American Equitable Insurance 
Company, of which C. R. Ebert & Company, 
Inc., have been managers for the past year. Mr. 
Ebert retires, but is not prepared to announce 
at present his future course. It is understood, 
however, that he will be connected with one of 
the other marine houses in the local market. 

The Columbia Underwriting Agency is the 
marine division of R. A. Corroon & Co. Mr. 
Ullmann has been in the marine underwriting 
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business for nearly thirty years. It is expected 
that he will take to his new position several 
new accounts. 


NEW YORK MAY HAVE AN UN- 
DERWRITERS’ SALVAGE 
BUREAU 


Marine Houses Believe It Would Save 
Money and Increase Efficiency 

The advisability of establishing what may be 
called an underwriters’ salvage bureau is being 
discussed among marine insurance companies 
operating in New York. Formed along the same 
functional lines as the London Salvage Asso- 
ciation, it is argued that such an organization 
would not only facilitate the business now per- 
formed by the surveying and classification 
bureaus, but would greatly reduce the expenses 
of maintaining these departments and increase 
their efficiency. 

That at present there is a surplus of expe- 
rience in New York, while in other Atlantic 
ports there are too few, is one of the arguments. 
Instead of having a number of surveyors, each 
representing a different company of under- 
writers attending to one survey, it is urged that 
only one competent man be employed to repre- 
sent all the companies. 

When a case involves the attention of both 
American and British marine companies each 
of the American companies is represented, 
whereas one competent surveyor from the Lon- 
don Salvage Association does the work for all 
the English companies. The suggestion is an 
old one, which was allowed to die for want of 
supporters, but now it is claimed that the in- 
creased tonnage of American merchant marine 
will warrant bringing into existence such a 
bureau. 


New Marine Insurance Building in New 
York to Be Begun Soon 

The plans being prepared for the new home 
of the American Merchant Marine Insurance 
Company, on Beaver street, opposite the old 
Delmonico building, call for a twelve-story 
structure of imposing appearance. Its esti- 
mated cost will be approximately $500,000, and 
will not only be an improvement to the locality, 
but especially adapted to the needs of the un- 
derwriting business. The work of removing the 
three old structures will begin May 1, the leases 
of the various occupants expiring at that time. 
It is expected that the structure will be ready 
for occupancy by fall. 


—J. H. R. VanHorn, vice-president of Frank B. 
Hall & Company, has been detained at his home for 
the past fortnight by illness. He is reported to be 
on the road to recovery, however, and expects to be 
at work again in a few days. 





Barrett 
System 
Company 





Figures and adjusts the unearned premiums on re=insurance contracts. 

Compiles the portfolio of cessions in force and also makes up reserve. 

Tabulates reserve, state, re-insurance and classification figures. 

Figures applications, cancellations, endorsements, and type policies and attach forms. 

Writes bordereau, register sheets, and makes up account current. 

Makes Pay Roll Audits on Liability Insurance. ; 

Will assist you in your accounting, or any clerical work. 

If you are having trouble with Re=-Insurance figuring, we will install a figuring system that 
will give you absolute accuracy. 

We have experts in charge who have visited 300 Home offices and branches and 2000 agencies 
all over this country handling millions of items found in the Accounting, Re=Insurance, 
Loss, Underwriting and Statistical Departments. 


Cortlandt 1392 
INSURANCE ACCOUNTANTS AND FIGURING EXPERTS 


15 John Street, New York, N. Y. 
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FLOATING MINES CAUSE MORE 
MARINE TRAGEDIES 
American and British Ships Go Down 
Carrying Crews to Death 
Information coming daily from the Hydro- 
graphic Department of the United States Navy 
teaches the imperative necessity of covering all 
shipments for transatlantic ports with war-risk 
insurance. Disasters are being reported fre- 
quently from floating mines, to say nothing of 
the close escapes that mariners tell about on 

their arrival in port. 

The Italian transport Umbria, with 2000 sol- 
diers on board, bound from Venice to Tripoli, 
came in contact with one of these destroyers 
only a few days ago, and was sent to the bot- 
tom. According to the most reliable informa- 
tion, more than one hundred were killed and as 
many seriously injured. The Umbria was a 
ship of more than 5000 tons gross, built at 
Leghorn about sixteen years ago, and was 
owned in Venice. 

The British steamer Taycraig arrived re- 
cently at Hartlepool with a crew rescued from 
the American steamer Yslehaven, requisitioned 
from the Dutch, which had been mined off the 
coast of Great Britain. Thirty-five members of 
the crew were rescued, nine being lost. The 
Yslehaven was a steamer of 3558 tons gross, 
built in Rotterdam in 1916, and was under con- 
trol of the United States Shipping Board. She 
was on a voyage from Baltimore to Copenhagen. 

These are two of the latest tragedies re- 
ported resulting from floating mines. It is true, 
as the marine underwriters point out, that they 
were in foreign waters, but, according to hydro- 
graphic reports, mines are frequently found 
along the American Atlantic coast, and it is 
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only because of extraordinary care, together 
with a certain amount of good luck, that many 
tragedies have not been enacted in our own 
waters. War-risk insurance is one of the most 
essential protections demanded to-day by the 
American banking houses, who refuse to finance 
any Overseas enterprise without it. The present 
rate of one-twentieth of one per cent is too in- 
finitesimal an outlay to deter any shipper from 
enjoying full cover. 





SCANDINAVIAN REINSURANCE 
POOL 


Foreign Delegation Exploiting New Rein- 
surance Proposition in Marine Under- 
writing Market 
A delegation of Scandinavian marine under- 
writers is writing the American markets with 
a view to establishing connections here with an 
international syndicate of Scandinavian rein- 
surance companies which is being formed in 
Denmark. The purpose of the syndicate is to 
exploit the American market for marine insur- 
ance through the medium of obligatory and 
faculative reinsurance treaties. The syndicate 
comprises in its entirey eleven companies with 
a combined capital of 29,500,000 crowns, of which 
amount 15,500,000 crowns is paid in. The eleven 
companies reported as having composed the syn- 

dicate are the following: 

“Kgl. Octroyerede Soassurance Kompagni” of 
1926, Reassurance Kompagni and ‘‘Royal, Nye- 
Danske” Brandforsikrings A-S, of 1864; ‘‘Danske 
Llopd’’ So and Transport forsikrings A-S, ‘‘De 
Baltiske’’ Reassurandorer A-S.; Reassurance 
A-S. ‘Danske Veritas,’”’ ‘“‘Salamandra’’ Reassur- 
ance A-S, Forsikrings A-S. ‘‘Codan,’’ and For- 
sikrings A-S. ‘‘Danske Union,’’ all of Copen- 
hagen; also the Forsakrings A-B. ‘‘Atlantica,’’ 
and Dattersalskab ‘‘Rea’’ of Gothenburg. 


Marine Insurance Expansion 

Simultaneously with the rumor that there are 
soon to be important transactions along the 
lines of expansion of old underwriting houses, 
is the report that some younger ones will go 
into liquidation at an early date. As one of 
these transactions, it is divulging no secret to 
announce that within a few days there will be a 
transfer of the marine department, together 
with its entire staff of employees from one of 
the oldest insurance companies in the country, 
to another rapidly growing underwriting and 
brokerage concern. The announcement would 
have been made several days ago but for a 
change in the decision of the contracting par- 
ties as to the bulk of the interests to be trans- 
ferred. The plans are fast assuming comple- 
tion, and the entire enterprise will be made 
public in a few days, 


Merchant Marine Lectures Start Auspiciously 

The series of thirty-six lectures on Adminis- 
tration and Operation as Applied to Merchant 
Marine, at the Brooklyn Central Y. M. C. A., by 
Lieutenant R. E. Lambert of the United States 
Navy, started last week. There was a good at- 
tendance at the first lecture and a larger num- 
ber at the second. As disbursing, supply and 
commissary Officer of the Naval Ship and Cargo 
Salvage, Lieutenant Lambert is thoroughly con- 
versant with his business, and his knowledge of 
marine insurance, losses and adjustments, as 
well as maritime navigation laws, enables him 
to cover these various subjects in a masterly 
way. Two lectures are given weekly, the tuition 
fee being $30 for the course. 
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CASUALTY, SURETY & 
MISCELLANEOUS 


Casualty and Surety Legislation in New York 

Bills advanced to third reading by the New 
York Assembly include the following, amending 
the insurance law: 

Assemblyman Zimmerman’s, amending sec- 
tions 341, 344 and 345, providing that mutual 
automobile casualty insurance corporations 
shall have at least 1000 persons owning at least 
1000 automobiles, instead of not less than 1500 
automobiles, as at present, such persons to 
have paid into the corporation not less than $5 
each as evidence of their good faith; relative 
to sums which the corporation may borrow, and 
to assess liabilities and dividends. 

Assemblyman Zimmerman’s, amending sec- 
tions 321, 324 and 325, by providing that mutual 
automobile fire insurance corporations must 
have at least 1000 persons owning not less than 
1000 automobiles, instead of not less than 1500 
automobiles, such persons to have paid into the 
corporation not less than $5 each as evidence of 
their good faith; relative to sums which the 
corporation may borrow, and to its assets, 
liabilities and dividends. 

Assemblyman Braun’s, amending section 68 
by providing that no corporation or any of its 
officers shall direct or require a borrower of 
such corporation, upon mortgage, to negotiate 
any policy of insurance on mortgaged property 
through a particular insurance broker, or at- 
tempt to divert to any particular broker the 
patronage of the borrowers of such corpora- 
tions or refuse to accept a policy because it was 
not negotiated through a particular broker. 

Assemblyman Gardiner’s, amending section 26 
by providing that no insurance corporation of 
another State of the United States not now 
authorized to transact fidelity or surety busi- 
ness in this State shall hereafter be so 
authorized unless it shall have on deposit. with 
the proper State officers of a State or States 
at least $250,000. 

Assemblyman Lord’s, amending the workmen’s 
compensation law by providing that the super- 
visors of any county may provide for the pay- 
ment of compensation, under this act, to town, 
village, city and county employees by taxation. 

The Assembly has passed the bill of Assem- 
blyman Gardner amending section 26 of the in- 
surance law by providing that no insurance cor- 
poration of another State of the United States 
not now authorized to transact fidelity or 
surety business in this State shall hereafter be 
so authorized unless it shall have on deposit 
with the proper State officials of a State or 
States at least $250,000. 








Fidelity and Casualty Company Takes Over 
Clapp Agency 
New York casualty underwriters will note 
with regret the disappearance of the firm name 
of E. E. Clapp & Co. of New York, which retired 
from business as of April 2 last. Its activities 
are being continued by the Fidelity and Cas- 
ualty under an arrangement with Edward E. 
Clapp, necessitated by the death of Edward 
Griffith, partner in the Clapp agency. The Clapp 
Company’s building, 90 William street, will be 
occupied by the Fidelity and Casualty as 4 
branch office, handling its metropolitan district 
business in the accident and health, burglary 
and physicians’ liability lines under the man- 
agement of Charles Bellinger. 
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INSURANCE LAWS IN KANSAS 


Eight New Measures Go Into Force During 
Present Year 

The Kansas Legislature is entitled to con- 
gratulations for its plentiful lack of interest 
in legislation adverse to insurance companies. 
Only nine bills relating directly to the insurance 
business got through both branches, and one 
of these was vetoed by the Governor, so that 
only eight new insurance laws are effective in 
Kansas this year. There was no change made 
in the workmen’s compensation laws. Various 
bills were introduced and efforts made to get 
a commission to study compensation and State 
insurance. But these failed to get through tre 
committees. The House labor committee in- 
troduced a bill to change the compensation sec- 
tion of the compensation law so that the maxi- 
mum amount to be paid to one employee would 
be $5000, instead of $3800, and raising the 
weekly indemnity to 66 2-3 per cent of the 
weekly wage. This bill was passed by the 
House, but failed to get through the Senate. 
The following is a summary of all the bills 
passed by the legislature: 

To require insurance companies to pay attor- 
neys’ fees in cases decided against them. This 
bill was vetoed by the Governor. 

Requiring the State to pay for and accept only 
surety company bonds for State employees. } 

Requiring all mutual life companies to main- 
tain deposits with State up to the cash value of 
the policy and any annuity bonds outstanding. 

Authorizing fraternal societies to establish 
hospitals and homes for sick, aged and chil- 
dren. 

Establishing a new plan for taxing insurance 
companies organized in Kansas. Companies to 
make annual report to local assessor to show 
assets and all property and the company taxed 
where its headquarters may be. 

Permitting the taxation of shares of mutual 
fire insurance companies at the home-of the 
owner of the share, instead of at the head- 
quarters of the company. There is no conflict 
between this law and the one noted above. 

Prohibiting accident and health companies 
declaring dividends except from the surplus 
accounts, and then only on certain conditions. 
Applies only to Kansas companies. 

Fixing $100,000 as the minimum amount of 
capital for all fire, accident, health and live 
stock companies organized in Kansas. 

Requiring all stock insurance companies or- 
ganized in Kansas to deposit with State De- 
partment securities to full amount of capital. 


Law Proposed Against Direct Settlements by 
Employer 

Assemblyman Donohue has introduced in Al- 
bany a bill amending sections 20, 20-a, 25, 26, of 
the Workmen’s Compensation Law, and elimi- 
nating the provisions for agreements for direct 
settlement by employer, of claims for compen- 
sation. Whenever the commission deems it ad- 
visable, it may request any employer or insur- 
ance carrier to make a deposit with it to secure 
prompt and convenient payment of compensa- 
tion, the commision having the right to make 
payments therefrom upon any award. 


Defects in Federal Plan’ for Accident In- 
surance 

Some of the defects of the federal plan for 
insuring the postoffice employes against sick- 
ness and accident were revealed by the recent 
injuries to John M. Hubbard, who had been as- 
sistant postmaster of Chicago under various 
administrations for the past thirty years. Mr. 
Hubbard was knocked ‘down by an automobile 
just before he entered the postoffice building, 
and his shoulder was fractured. Althoush he is 
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insured in the Government fund he will receive 
no benefits, as his injury was not received ‘“‘in 
the line of duty.’”’ If it had been he would have 
received $50 a month for a year. If not recov- 
ered by that time he would be dropped from the 
payroll with no recognition of his 48 years of 
service. 


Plate Glass Insurance in Chicago 

The plate glass insurance situation in Chi- 
cago, which has been unsettled for a long time, 
has finally been cleared up, as the result of 
the visit of W. F. Moore, of New York, who 
makes the plate glass rates for the country. 
After May 1 commisions are limited to 25 per 
cent to all Class 1 agents, as designated by 
the Chicago Board of Underwriters. The com- 
mission to all other agents and brokers is lim- 
ited to 20 per cent. The bylaws of the Cook 
County Plate Glass Exchange have _ been 
amended to agree with this, and all company 
representatives of plate glass insurance com- 
panies are pledged to adhere to the new scale, 
while all Class 1 agents will be required to 
make such a pledge. These changes have met 
the objections of the companies which were 
outside the plate glass exchange, and all are 
now co-operating on rates and rules. 


To Favor Mutual Liability Companies 

Senator Towner has introduced a bill adding 
a new section (196) to the insurance law, pro- 
viding that mutual employers’ liability and 
workmen’s compensation corporations may be 
also authorized by the Superintendent of In- 
surance to exercise the powers of casualty in- 
surance corporations, under provisions of sub- 
divisions 2 to 11, inclusive, section 70, provided 
such mutual corporation has a surplus equal to 
the minimum capital and surplus required of 
domestic corporations doing the same kind of 
business. 


Employers Indemnity and Kansas City 
Casualty to Merge 

The directors of the Employers’ Indemnity 
Corporation and the Kansas City Casualty 
Company, both of Kansas City, Mo., have voted 
in favor of consolidating the two companies, 
under the title of the first-named company, and 
have called stockholders’ meetings for May 31. 
The new company would have about $600,000 
capital and $250,000 surplus. 





Casualty Company to Reduce Capital 

The Boston Casualty Company will reduce its 
capital from $100,000 to $75,000 and throw the 
$25,000 thus produced into a surplus account. 
Its annual statement showed an impairment of 
$983 on December 31 last. The company suf- 
fered excessive losses last year from the influ- 
enza epidemic. 


H. C. Thiselton to Return Home 


H. C. Thiselton, general manager at the head 
office of the London Guarantee and Accident 
Company, Ltd., of London, England, who has 
been visiting the United States and has spent 
some weeks in Chicago, is now in New York, 
but will sail for home on the ‘‘Mauretania”’ on 
April 12. 


—An advertisement on another page, inserted by 
the Guarantee Fund Life Association of Omaha, Neb., 
will prove interesting to salesmen wishing to locate in 
the District of Columbia. 
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STATEMENT OF THE OWNERSHIP, MANAGE- 
MENT, CIRCULATION, ETC., REQUIRED 
BY THE ACT OF CONGRESS OF 
AUGUST 24, 1912, 
of THe Spectator, published weekly at New York, 

N. Y., for April 1, 1919. 


State of New York, County of New York. 

Before me, a Notary Public in and for the State 
and county aforesaid, personally appeared Robert W. 
Blake, who, having been duly sworn according to 
law, deposes and says that he is the acting managing 
editor of Tue Spectator, and that the following is, to 
the best of his knowledge and belief, a true statement 
ef the ownership, management (and if a daily paper, 
the circulation), etc., of the aforesaid publication for 
the date shown in the above caption, required by the 
Act of August 24, 1912, embodied in section 443, 
Postal Laws and Regulations, printed on the reverse 
of this form, to wit: 

3. Fiat the names and addresses of the publisher, 
editor, managing editor, and business managers are: 

Publisher—The Spectator Company, 135 William 
street, New York. 

Editor—Arthur L. J. Smith, 135 William street, 
New York. 

Acting Managing Editor—Robert W. Blake, 135 Wil- 
liam street, New York. 

3usiness Managers—The Board of Directors of The 
Spectator Company, 135 William street, New York. 

2. That the owners are: Owners—The Spectator 
Company. (Give names and addresses of individual 
owners, or, if a corporation, give its name and the 
names and addresses of stockholders owning or holding 
1 per cent or more of the total amount of stock.)— 
Robert W. Blake, 135 William street, New York; 
Thos. E. Perkins, 135 William street, New York; 
Arthur L. J. Smith, 135 William street, New York; 
Harry W. Barnard, 135 William street, New York; 
Chas. H. Nicoll, 135 William street, New York; 
M. Nicoll, 185 William street, New York; E. T. 
Smith, 135 William street, New York. 

3. That the known bondholders, mortgagees, and 
other security holders owning or holding 1 per cent 
or more of total amount of bonds, mortgages, or other 
securities are: (If there are none, so state.) No bond- 
holders, mortgagees or other security holders. 

4. That the two paragraphs next above, giving the 
names of the owners, stockholders, and security hold- 
ers, if any, contain not only the list of stockholders 
and security holders as they appear upon the books 
of the company but also, in cases where the stock- 
holder or security holder appears upon the books of 
the company as trustee or in any other fiduciary rela- 
tion, the name of the person or corporation for whom 
such trustee is acting, is given; also that the said two 
paragraphs contain statements embracing affiant’s full 
knowledge and belief as to the circumstances and con- 
ditions under which stockholders and security holders 
who do not appear upon the books of the company as 
trustees, hold stock and securities in a capacity other 
than that of a bona fide owner; and this affiant has 
no reason to believe that any other person, association, 
or corporation has any interest direct or indirect in 
the said stock, bonds, or other securities than as so 
stated by him. 

Rosert W. BLakeE, 
(Signature of acting managing editor.) 

Sworn to and subscribed before me this 31st day of 
March, 1919. 

[Seal] J. F. CHuMAsERD, 

Notary Public of Kings County; certificate filed 

in New York County. 
(My commission expires March 30, 1921.) 
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THE HANDY GUIDE 


A Life Publication Indispensable to the 
Field Man 








STANDARDIZED BY 28 YEARS OF USE 





Life Agent’s Brief and Annual and Deferred Divi- 
dends, with the Handy Guide, make a Trinity 
of Field Publications Covering Full Infor- 
mation Regarding Rates, Policies, Sur- 
render Values, Cost of Insurance, 
Dividends and All Other 
Data Useful to the 
Life Agent 

The agent who closes the contract is he who 
is able to answer promptly all questions that 
are raised at the time of interview by the 
prospect. To assist every agent in carrying 
valuable information in convenient form at all 
times, The Spectator Company nearly thirty 
years ago issued the first edition of THE 
HANDY GUIDE to Premium Rates, Applica- 
tions and Policies. Immediately the demand 
for the volume was established, and since 1891 
the book has been revised and published each 
year, and enlarged as the insurance business 
grew. 

The twenty-eighth annual edition is now on 
the press and will be ready for delivery in the 
course of two or three weeks. Through its long 
usage and ever-increasing circulation, this 
work is, the most popular, as well as that en- 
joying the widest circulation, of any of its 
class, and is regarded as standard because of 
its accuracy, completeness and convenience. 


INSPIRING TO THE LIFE AGENT 

The 1919 edition will contain information of 
great importance to every life insurance agent, 
as special attention is given to the new forms 
of policies, applications and conditions that 
are being issued by American life insurance 
companies this year. 

Everything relating to any one company is 
grouped by itself, and the information con- 
cerning each company comprises the reserve 
standard, premium rates, application form, 
leading policies and conditions. Both partici- 
pating and non-participating rates for life, en- 
dowment and term contracts are given. Other 
information includes reserves on a variety of 
bases, maximum amount of insurance carried 
on a single life, surrender values, annuity 
rates and contracts, including instalment and 
investment policies. 

THE HANDY GUIDE will also show the 
amount of industrial insurance granted for each 
five cents of weekly premium by five-year 
periods from age 15 to 70, as well as weekly 
premiums for special adult policies, and endow- 
ment policies. The policy form of each com- 
pany is also shown. 

Loan and surrender values, showing cash, 
paid-up and extended insurance options, are 
given in detail and in such convenient shape as 
to afford ready comparison. 


RESERVE TABLES, AS WELL AS POLICIES 
AND RATES 

The complete tables of reserve values com- 
prise a most valuable feature of the book and 
include reserve values on five-, ten-, fifteen- 
and twenty-year term policies by the American 
Experience Tables of Mortality at 3 and 3% per 
cent interest. These latter tables were com- 
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piled specially for THE HANDY GUIDE, and 
are to be found only in that publication. 

THE HANDY GUIDE for 1919 will contain over 
1300 pages of practical information for life in- 
surance agents in compact form. Printed on 
Bible paper, the twenty-eighth edition is not 
bulky, and is available for pocket use. 


HANDY GUIDE AND THREE QUARTERLY 
SUPPLEMENTS ; 

Agents, field sgupervisors and home-office 
officials have found THE HANDY GUIDE a most 
valuable and useful work, and have by numer- 
ous letters received year after year com- 
mended the publishers on its merits. The 
latest edition will be up to standard and will 
embrace more information than all previous 
ones, 

During the year the volume will be corrected 
to date by three supplements issued at inter- 
vals of about three months, to enable sub- 
scribers to obtain copies of such policies and 
rates as are promulgated from time to time. 
The price of THE HANDY GUIDE, in flexible 
binding, is $3 a copy, and, with the three sup- 
plements, $3.75; twenty-five cents additional 
for thumb index edition. 


LIFE AGENT’S BRIEF 


To complete its service for the life insurance 
field man so far as policies, rates, dividends, 
surrender values, and other features of life 
underwriting are concerned. The Spectator 
Company began the publication of The Vest 
Pocket LIFE AGENT’S BRIEF some eleven 
years ago. 

Soon after the first issue of this publication 
was placed on the market, and as soon as the. 
life insurance world had had the opportunity to 
study its contents, and the compactness of ar- 
rangement, THE LIFE AGENT’S BRIEF be- 
came the most popular vest pocket publication 
for use by life insurance field men, and its sales 
rapidly increased from year to year, so that it 
has long enjoyed the widest circulation in its 
supremacy as a booklet for vest pocket use. 

Of this valuable work a district manager of 
One of the large companies said: ‘I do not 
know of any book published that gives as 
much information concerning life insurance 
statistics as this little book, and so concisely 
put.” What that manager says is concurred in 
by thousands of others, including home-office 
Officials, general agents, superintendents and 
solicitors. 

The LIFE AGENT’S BRIEF is a vest-pocket 
shaped book containing nearly 400 pages. It is 
less than 6 inches long and 3% inches wide; is 
very thin, because printed on Bible paper, and 
is bound in durable, flexible covers. 


CONTENTS OF THIS POPULAR VEST 
POCKET PUBLICATION 

The book gives both participating and non- 
participating premium rates according to each 
age for 127 companies for the most generally 
used forms of policy. By this arrangement it 
is possible to turn to, say, age 35, and find the’ 
premium rate for any company listed. Policy 
provisions are treated in a similar manner 
under each subdivision, thus making it pos- 
sible to see at a glance the practice of all 
companies with respect to any one provision. 

The net cost of insurance furnished under 
ordinary, twenty-payment life and twenty-year 
endowment policies for each of the past ten 
years is shown in a series of tables. These 
tables also show the dividend history of poli- 
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cies for eight different years of issue ranging 
from one to five, and for the tenth, fifteenth 
and twentieth years, and indicate the de- 
creaSing net cost of participating insurance. 
Cash surrender values for an extended number 
of years are also shown in a series of tables. 

This comprehensive publication is  indis- 
pensable to the progressive agent. Its price is 
$1.50 per copy, in flexible binding. 


ANNUAL AND DEFERRED 
DIVIDENDS 


As a valuable companion to THE HANDY 
GUIDE for field use, ANNUAL AND DE- 
FERRED DIVIDENDS for 1919—now in its thir- 
teenth year of publication—will be found most 
useful. This work contains a chapter explaining 
in detail the methods adopted by the companies 
in computing their dividends on both annual 
and deferred dividend policies. Following this 
is a detailed showing of the amount of annual 
dividends per $1000 of insurance paid in the year 
1919 on the ordinary life, twenty-payment life 
and twenty-year endowment policies, issued 
during a period of twenty years. The divi- 
dends are given for ages at entry of 25, 30, 35, 
40, 45, 50, 55 and 60. These figures are shown 
in contrast with the premium chargéd, so that 
the net cost of the insurance can readily be de- 
termined. 

Besides the tables showing the actual divi- 
dends paid, there are others showing the net 
cost in 1919 of policies issued in each of the 
years from 1898-1918, net cost signifying, pre- 
miums less dividends. a 


COST OF INSURANCE 

Tables are also presented showing the divi- 
dends paid in 1918 on policies with deferred 
dividend periods of five, ten, fifteen and twenty 
years. These tables show the annual premium 
rate, the total premiums paid in the period, the 
dividend paid and the net cost for the period 
and the average annual cost per $1000. 

Another feature of the book is the showing of 
dividends paid in 1918 on policies issued from 
1887 to 1917, thus enabling comparison as show- 
ing any change in the dividend scale. 

A series of tables included in the 1919 edition 
of ANNUAL AND DEFERRED DIVIDENDS 
shows the net cost per $1000, year by year, for 
ten years of the several forms of policies from 
One to seven years old, inclusive; also policies 
ten, fifteen and twenty years old. 

This compact book, bound in flexible binding, 
sells for $2.00 a copy. 


SPECIAL NOTICE 

Orders for the three publications reviewed 
above—THE HANDY GUIDE, price $3.00; AN- 
NUAL AND DEFERRED DIVIDENDS, $2.00, 
and THE LIFE AGENT’S BRIEF, $1.50, editions 
of 1919—will be filled as a combination, received 
by mail order, accompanied by money order or 
check or draft on New York, for the special 
price of $5.50, if ordered before May 30, 191%, 
of The Spectator Company. 








—A life insurance lecture course is being given by 
Perez F. Tluff, general agent life department of the 
Travelers Insurance Company, every Saturday at his 
agency offices at noan. Last Saturday this event was 
well attended, at which time a luncheon was served. 


—All companies report that the average amount of 
insurance applied for thus far this year shows a very 
material increase. Policies are being promptly paid 
for. Viewed from every standpoint, the present is 
the most prosperous period that life insurance men 
have ever known. 
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™ Insurance Sales Letters 


Open the to real business—create a keen realization of the value of ney in- 
surance and prepare the —— a personal call to close the application. More 400 
8 














Agency Wants 














John C. Bardwell, Prest. Chas. L. Hecox, Sec’y and Treas 


THE LIBERTY FIRE INSURANCE COMPANY 


Capital and Surplus 
$250,000.00 


Title Guaranty Bldg. St. Louis, Mo. 




















Prominent Agents and Brokers 








LEON IRWIN & CO.,Inc., New Orleans, La. 


REPRESENTING 


Secienn Eagle Philadelphia Underwriters Maryland Casualty, 
delity-Phenix British America Assurance Bonding Dept. 
Automobile-Hartford United American New York Plate Glass 
National Union Stuyvesant Continental Casualty 


Insurance Underwriters Concordia Workmen’s Compensation 


National-Hartford EXCESS LINES SOLICITED 














NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. 
CAPITAL FIRE OF N. H. 


REPUBLIC FIRE OF PA. 
GEORGIA HOME OF GA. 


P. B. DUTTON, MGR., ROCHESTER 























J, L. MITCHELL 


Consolidations and Reinsurance of either Legal Reserve, Mutual Assessment 
or Fraternal Life, Accident or Health Companies, Associations or Orders 
successfully negotiated and financed. 


Temporary money, or advanced on strictly private arrangements. 
All communications aelé aoe and private. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, II. 





RICKERT-MELLINGER & PRINCE 
GENERAL AGENTS 


PHILADELPHIA OFFICE: 
339 Walnut Street 


LANCASTER OFFICE: 
12-16 W. Orange St. 








Actuarial 








FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 


CONSULTING ACTUARIES 
86 Nassau Street 


New York 





Actuarial 





MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 


141 BROADWAY. NEW YORK 





J, H. NITCHIE 
ACTUARY 


19 SOUTH LA SALLE STREET 
1223 Association Building 


Telephone. Central 3462 CHICAGO 





PAUL L. WOOLSTON 
INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., DENVER COL. 





DONALD F. CAMPBELL 
CONSULTING ACTUARY 
76 WEST MONROE STREET CHICAGO 


Telephone, Randolph 918 





FRANK J. HAIGHT 


CONSULTING 
ACTUARY 


SII-812-81I8 HUME-MANSUR BLDG... INDIANAPOLIS, IND. 





Sree 


JULIAN C. HARVEY 


CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 





‘4 ARRIS E. VINEBERG 


Fellow Actuarlal Society of America 


CONSULTING ACTUARY, INSURANCE 
EXAMINER 


First National Bank Building CHICAGO 





F, M. SPEAKMAN, C. P.A. 
CONSULTING ACTUARY 


Burns & SPwAKMAN 


Certified Public Accountants THE BOURSE, PHILADELPHIA 


JNO. A. COPELAND 


CONSULTING ACTUARY and 
INSURANCE EXAMINER 





709 Srd NATIONAL BANK. ATLANTA, GA. 
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Actuarial 


T. C. RAFFERTY 


CONSULTING ACTUARY 
Suite 714 Weightman Building 





Complete Rate Books Formulated Philadelphia, Pa. 





A SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.I.A. 


CONSULTINC ACTUARY 
402-404 Kraft Building Des Moines, lowa 


Telephone Walnut 3761 





W, H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 





256 BROADWAY NEW YORK 
W., F: HALLIDAY 
CONSULTING 
ACTUARY 
INSURANCE EXCHANGE CHICAGO 





JAMES H. WASHBURN, F.A.1.A. 


CONSULTING ACTUARY 
ROOM 1303 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical, and Semi-Tropical 
Business 








Insurance Lawyers 








IRELAND 
GEORGE McILDOWIE & SONS, Attorneys-at-Law, Belfast, Ireland 


Refer to Equitable Life, Mutual Life, New York Life, Metropolitan, Aftna is John Hanoock 
Mutual, Illinois Life, Boston Mutual and American Consul at Belfast. Cables: MclIidowie, Belfast 


RICHARD M. MANN 
ATTORNEY AT LAW 


Southern Trust Building Little Rock, Arkansas 
INSURANCE LAW 


Reference on request to Companies represented 
Expert investigator in office 











The Fraternal Protective Association 


12-20 Pemberton Square 
BOSTON, MASS. 
Wanted—A State Manager for Illinois. 


Insurance Examiners and Adjusters 














CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
wil] be promptly and efficiently handled with- 
out further supervision. 








Liabilit: 

Compensation : R. L. NASE Vir rg 

= Adjuster for Casualty Companies ail 

Health 1109-10 Mutual Bldg., Richmond, Va. Carolina 
aims 




















WANTED 


A MAN OF ABILITY AND 
INTEGRITY TO SELL OUR 


PURE PROTECTION POLICIES 


IN THE DISTRICT OF COLUM- 
BIA. WILL MAKE LIBERAL 
CONTRACT WITH RIGHT MAN. 


GUARANTEE FUND LIFE 


ASSOCIATION 
OMAHA, NEB. 
































(general ccident 


FIRE AND LIFE 


ros 
i ASSURANCE CORPORATION, Ltd. 


FREDERICK RICHARDSON, United States Manager. 


GENERAL BUILDING - 47! & WALNUT STS. 
PHILADELPHIA 










NEW EDITION 
“LIFE INSURANCE SAYINGS’’ 
By the late JAMES T. PHELPS 
TERSE, POINTED AND CONVINCING 
Arguments in favor of life insurance, used by a most successful solicitor 
PRICE $1.00 PER COPY 


THE SPECTATOR COMPANY 
CuricaGo OrFice: Insurance Exchange 135 William Street, New YORE 
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1918 a Big Year 
221% Millions Paid For 
13 Millions—Gain in Force 


$82,000,000 now in Force 


\ Our service includes participating 


and non-participating plans on all 
* standard forms also sub-standard. 


LINCOLN LIFE. FORT WAYNE 


MIDLAND LIFE INSURANCE COMPANY 


KANSAS CITY, MISSOURI 
THE COMPANY. 


LIFE iwovens 





Backed and endorsed by the most substantial 
and influential business men in Kansas City. 


THE MANAGEMENT. Practical insurance men of long experience 
and conspicuous success. 


MISSOURI, KANSAS, OKLAHOMA, 
COLORADO, TEXAS. The best territory 
in the country to-day. 


THE TERRITORY. 


DANIEL BOONE, President DANIEL BOONE, Jr., Secretary 
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EQUITABLE LIFE OF IOWA 


Announces 
New Policy Forms 
Incorporating: 


Increased Total Disability Benefits 
Double Indemnity Benefits 


and 
Other Increased Benefits and Privileges 


Low Net Cost and 
Best Service to Policyholders 





For Agency Connections Address 


HOME OFFICE DES MOINES 











Dayton Mutual Fire Insurance Co. 


Dayton, Ohio 
B. C. COLEMAN, Secretary 
Assets $102,806.64 


Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 











GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


WACO, TEXAS 


The Conservative Texas Company 




















OF DES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 


FAVORABLE POLICIES SERVICE TO AGENTS 


A progressive company with progress- 
ive methods. We offer an opportunity 
| toa reliable man who can secure 100 
= applications during 12 months. 








Insurance in Force - . 
Total Assets - - a 


JEFFERSON STANDARD LIFE INSURANCE CO. 


GREENSBORO, N. C. 


Surplus to Protect Policyholders 


LARGE, STRONG, CONSERVATIVE—‘“‘A Conservative with a move on’’ 
Attractive Policy Contracts. Fine territory. Write Home Office 


$62,414,222.00 
8,464,405.10 
1,302,351.54 











W. E. SMALL, President 


PETER EPES, Agency Manager 


Georgia Casualty Company 


E. P. AMERINE, Secretary 





“DIXIE AUTO POLICY” 








The Last Word in Motor Insurance 











Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 
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BUSINESS INSURANCE 


A Concise Description of the Adaptation of Life 
Insurance to the Protection of Corporations, Business 
Firms and Individuals. 


By ForsBes LINDSAY 


This is a book designed to aid the agent in acquir- 
ing the ability to formulate plans to meet the needs 
of business firms and corporations for protection. 


Business Insurance Principles Illustrated by Typ- 
ical Examples drawn from Actual Experience. 


Price, in flexible binding, $1.50 per copy. 
THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 











ORGANIZED 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


OLDEST, LARGEST, STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from 
$1,000.00 to $50,000.00. 


And Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1918: 


RGR erate eer eRe EE aa Pt $18,362,862. 75 
I ice sie ce ie awit 16,626,824. 78 
Capital and Surplus................ 1,736,037 .97 
Insurance in Force................. 149,170,320.00 
Payments to Policyholders.......... 2,376,218.75 
Total Payments to Policyholders since 

I oto tre sie: 21,988,834 .83 


JOHN G. WALKER, President 








The Home Life Insurance Co. 
of America 


Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of Policy contracts 
from age 3 months next birthday to Sixty years. 


Industrial policies are in full immediate benefit from date 
of issue. 


Ordinary policies contain a valuable Disability clause and 
are guaranteed by State Endorsement. 

GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices 506 Walnut Street, Philadelphia, Pa. 


JOHN J. GALLAGHER 
Treasurer 


JOS. L. DURKIN 
Secretary 


BASIL S. WALSH 
President 








Attention, Insurance Men! 


A progressive insurance company recently licensed in 
Virginia, and having over 600 prominent stockholders 
throughout the State, has some excellent openings for 
ambitious insurance men who are anxious to secure 
General Agents’ or District Agency contracts. Good 
leads furnished and every assistance given to develop 
territory and build up a permanent business. Liberal 
contracts to good men. Our policy is a quick 
seller. 
All answers treated with confidence. 


Address L=438, care of THE SPECTATOR, 
P. 0. Box 1117, New York City, N.Y. 




















JUST ISSUED 





A new and complete work of instruction for Investigators 
and Adjusters for Casualty Insurance Companies. 


INVESTIGATORS and ADJUSTERS 
HANDBOOK 


By Frep H. Regs, LL.M. 
A Text Book on Automobile, Team, General Liability, 
Workmen's Compensation, Burglary and Theft Insurance. 
Part I—Investigation—Part II—Adjustment. 


A work needed by every investigator, adjuster, agent and 
broker dealing with casualty lines. 


Price in flexible binding, $2.50 
THE SPECTATOR COMPANY 


135 Wriu1amM STREET 
NEW YORK 


Cxicaco OFFICE 
INSURANCE ExcHANGE 











The Fidelity and Casualty Company 
of New York 


92 LIBERTY STREET, NEW YORK, N. Y. 
Metropolitan Office: 92 WILLIAM STREET 


Annual Statement, December 31, 1918 


IR ii eit KRkS Kaka Sat iR Rs chU RSE $37,275,635.60 
EE er eer ee ee ere er 13,354,723.33 
NE ic iw Kk She wie ats ae KEK MOTE REESE 1,000,000.00 
SURPLUS OVER ALL LIABILITIES.............. 2,920,930.47 
LOSSES PAID TO DECEMBER 3}, 1918............ 65,527,577.84 


The Company’s Lines 


Fidelity, Surety, Accident, Health, Disability, Burglary, 
Robbery, Larceny, Theft, Plate Glass, Druggists’ Liability, 
Owners’ and Tenants’ Liability; Employers’ Liability, 


Public Liability, Steam Boiler, Fly Wheel, Workmen's 
Compensation, Automobile Liability, Property Damage and 
Collision, Physicians’ Liability, Teams Liability. 
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CAPITAL, $200,000.00 


A company born in the West, Originator of the 


built for western people, **Multiple Option”’ Policy, 
by western men. a three-in one contract. 

A good policy for the 
GOOD AGENTS WANTED live wire. 


Progressive In Its Ideas 
Conservative In Its Management 





STEPHEN M. BABBIT, Pres. HUTCHINSON, KANSAS 














What Language Do You Speak? 


SOME AGENTS forget that the prospect can not be sold 
. by a solicitation made in a foreign tongue. . Thorough 
~ perception must .precede conviction. What the prospect fails 
to understand only bores him and dissipates his interest. 
Use PEARSON’S CHARTS OF. LIFE.INSURANCE, dnd let 
the prospect. SEE what you are talking about. Twenty-seven 
Charts. Three’ series as outlined below: 








The Benefits of Life The Policy Forms | Business Life Insurance 


nsurance (Series B) (Series C) 
Seri 
. ( es A) 1 be = 4 Renewable Term Partnership Life Insurance 

4 Starting with 100 men at olicy. 5 A : 

tweat -five—Results at = 2 Ordinary Life Policy. 1 The uninsured business. 

sixty-five, 3 Limited Payment Life Policy. |‘2 Lines of oredit increased when 
2 lant pind pn A aaa 4 Long. Term Endowment business is insured. 
8 Man's Earning Power extend- wy 3 Business Life Insurance buyi 

ed by Life taint nl 5 te Endowment pene en . Pent 
«Dine of depending on sar: | § Raddwment LileTnmurance ve.| __partuer 

protection. Other Installment Invest-! 4 Business Life Insurance paying 


meats. df purchaser lives.) all obligations in full. 


5 Th see 
e motianyad | heme PTO- Life I +: d 
Other Installment Invest-]5 Failure of the uninsured 


tected by 











6 Lie, Tasursace ae paying ments. (In case of death.) Business. 
7 The mortgage being foreclosed. | & “The Value of @ Man,” based 
on the unprotected home. [ — Group Life Insurance 
8 oe of Life Insurance | 9 Monthly Tooome Policy based 6 Group Life Insurance on the 
a on providing & mon 
9 Da to the inexperienced fran to twenty years. baad Term plan. 
in investing money 10 Inadequate and Unfair Assess-| 7 Group Life Insurance on the 
10 Monthly Incomé Checks. ment Life Insurance. Life Plans. 


One Series $1.00. Complete set (3 series) $3.00 
Leather Loose Leaf Binder to hold complete series $1.50 





THE INSURANCE FIELD COMPANY 
Incorporated 
P. O. Box 617 LOUISVILLE, KY 





GREAT SOUTHERN LIFE 
INSURANCE COMPANY 


DALLAS, TEXAS 


Operating in Texas, Louisiana, 
Mississippi, Arkansas, Oklahoma, 
New Mexico and Arizona 





Attractive Contracts to Responsible 
Agents. 





O. S. CARLTON, President. 











A Wider Field—An Increased Opportunity 


Our Agents can sell policies on the annual premium plan, up 
to $3,000, to young men and young women as young as age 2— 
Protective insurance and Educational and Business Start En- 
dowment insurance. This extension of the age limit for Ordi- 
nary insurance down to age 2 helps our Agents considerably, 
and we have other advantages that help still more. We pro- 
vide banking facilities for our Agents in the rural districts. 
We issue Participating and Non-Participating policies. As 
regards adults, we write contracts with Double Indemnity pro- 
visions covering any kind of fatal accident, or with Double 
Indemnity provisions covering fatal travel accident only, as 
may be desired. We issue policies with Waiver of Premium 
and Disability Annuity or Instalment Payment features. We 
insure males and females at the same rates. If you cannot 
make a full time contract with us we will let you write our in- 
surance for children as a side line, as long as your Company 
does not object. Some are writing as much as $10,000 a month 
of this insurance for us as a side line. 

















WE WANT AGENTS 


to push our five-point-nine policies. 
Excellent Iowa territory and liberal 


OLD COLONY LIFE INSURANCE COMPANY 
CHICAGO, ILL. 

) 0) contracts for men of good reputation. 

e “THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 





Home Office—Register Tribune Bldg.—Des Moines, Iowa 














QUICK PRO RATA PREMIUM TABLE 


Shows in parallel columns the percentages of earned and return pre- 
miums for each day, from 1 to 365, with a time table on reverse side of 
card giving number of days elapsed between a given date in one year 
and any other date in the same or the following year. Very convenient. 
Printed on stiff cardboard. Price, per copy 25 cents. 


THE SPECTATOR COMPANY, 135 William Street, N. Y. 
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(ireat Republic Life Insurance Company 


LOS ANGELES, CALIFORNIA 


Great opportunities for LIVE Insurance Men. 


Company operating in California, Utah, Arizona, 
New Mexico, Oklahoma, Texas, Kansas, Mis- 
souri, Arkansas. 


Address: W. H. SAVAGE, Agency Supt. 


THE VERDICT OF THE GREAT JURY 


Your success as an underwriter depends upon the verdict brought in 
by the greatest jury in the world—the American public. For sixty- 
eight years the Massachusetts Mutual has been building up a nation- 
wide reputation. Its friends are everywhere and are ever ready to 
testify to the faithful and efficient service that it always renders. There 
is no better company to buy from and no better company to sell for. 

Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies, 


MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 








IN KANSAS 


J. P. Slaughter, Pres. Chas. H. Sandy, Sec. 


AMERICAN HOME LIFE INSURANCE CO., 


TOPEKA, KANSAS. 


District Managers and good producers wanted. 
Address—F. P. METZGER, Agency Director. 











3 Field Superintendents 
Wanted for 
Arkansas, Tennessee, Mississippi 
Territory good—Money plentiful 


Young man, can you sell business, Collect premiums, and 
interest others in selling Life Insurance as a means of livelihood? 


Your answer will be treated confidentially. 


Cotton States Life Insurance Co. 


Memphis, Tenn. 
E. C. HINDS, President IRA F. ARCHER, Secretary 





THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


E. W. RANDALL, Pres. T. A. PHILLIPS, Sec-Actuary 
We Have Just Entered 


THE STATE OF KANSAS 





We are looking for one or two capable General Agents 


A REAL OPPORTUNITY 





For particulars address 


E. S. Albritton, Supt. of Agencies Saint Paul, Minnesota 








Wanted—Life Agents for Indiana 


Direct Contracts 
New Policies that are Sellers 
Profitable General Agency Contracts 


WESTERN RESERVE LIFE INSURANCE CO. 


MUNCIE, IND. 








D. P. CAMPBELL, Pres’t. JOHN W. DRAGOO, Sec’y- 





857——=The Oldest Life Insurance Company in the West==< 1919 


The German Mutual Life 


Insurance Company 
OF ST. LOUIS 


{ts splendid record makes its Liberal and Up-to-date Life and 
Endowment Policies easy to sell. 


Live Agents Wanted in Unoccupied Territory 
Address inquiries to the Home Office, St. Louis, Mo. 


Che Independent Order of Puritans 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
i" sini ranteel fixed ithly 1 e to 
Annuities Certificates Sour family g event of death or to your- 
5 er self in case of disability or old age. 
Life Certificates 10 year term, Whole Life and Endowment Plan. 


: ° ° ° ° ranteeing protec. 
Combination Sick, Accident Annuity fon against loss of 
5 ae time from sickness 
and Funeral Benefit Certificates or Accident and 1 
Funeral Benefit Paid 
on death from any cause. 

PAID TO MEMBERS, JULY 1, 1917, $852,234.97 

ANNUAL RESOURCES $500,000.00 

















An up-to-date progressive association posssesiog the strong features of 
adequate rates (American Experience Table of Mortality, 4 per cent) and 
Fecocmnine’ Menegement. 

NSURANCE IN RCE $15,000,000.00 MONTHLY INCOME ANNUITIES 





$6,000.00 — $12,000.00 with $50.00 per Week 
Costs $40.00 a Year 


Pays you while either sick or injured 


Membership 74,296 Claims Paid $1,715,549.36 








Unusual Agency Opportunities at present in 
Wisconsin, Minnesota, Indiana and lowa 


Our Leading Salesman in 1918 made $10,000.00 


Business Men’s Accident Association 


W. T. GRANT, Secretary KANSAS CITY, MO. 








Industrial Life and Health 


Insurance Company 
Home Office: 502-511 Austell Bldg., Atlanta, Ga. 


Insures men, women, and children against loss by 
sickness, accident, death, all under one policy 
Premiums 5 cents to 50 cents per week. 


JOHN N. McEACHERN, President 
R. H. DOBBS, Ist Vice-President 
S. C. McEACHERN, 2nd Vice-President 
I. M. SHEFFIELD, Secretary 
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INHERITANCE TAXES AND LIFE INSURANCE 


Educational Leaflets for Agents and Prospects 


THE SPECTATOR CoMPANY has recently issued two instructive leaflets deal- 
ing with the important question of Inheritance Taxes and the adaptability 
of life insurance as the principal means of providing for them. 


THE NEW PARTNER 


This leaflet discusses the effect of inheritance taxes and the difficulties 
of meeting them from liquid assets as contrasted with the easy settlement 
available through a life insurance policy. 

Prices: Sample copy, 10 cents; 100 copies, $3; 500 copies, $12; 
1,000 copies, $20; 5,000 copies, $80; 10,000 copies, $150. 


THE COST OF DYING 


Emphasizing the necessity of investing in life insurance to cover the levy 
of inheritance taxes. This leaflet deals broadly with both Federal and 
State inheritance taxes and lays special emphasis on the only sure way to 
provide for them. 

Prices: Sample copy, 15 cents; 50 copies, $4; 100 copies, $7; 
500 copies, $25; 1,000 copies, $45; 5,000 copies, $200; 10,000 copies, $350. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 





**$2,500 FOR $1” 


Today. See, Write or Phone 


J.N.S. BREWSTER & COMPANY, Inc. 


42 CEDAR STREET (Brewster Building) 


About the new and original Continental 


Automobile Personal Accident policy sold at an 
annual premium of $1, to persons who buy a Continental Auto= 
mobile Liability policy.—It’s a big business getter and is 
sold only by the 


CONTINENTAL CASUALTY COMPANY 


H. G. B. ALEXANDER, President General Offices, CHICAGO, ILL. 





























ANOTHER WORLD RECORD TOPPLED OVER! 


Comparisons of the recent annual state- 
ments of the various old line companies en- 
able the International Life of St. Louis to 
draw attention to another world record 
smashed. At nine years of age it had out- 
stripped all other companies for growth. Now 
at the end of a decade, with admitted assets, 
as of December 31st, 1918. of $11,593,728.40 
and insurance in force of $77,042,499.90 it has 
achieved two things: 





1. The International Life has accumulated 
more admitted assets in the first ten years 
, than any other old line life insurance company. 


2. The International Life has accumulated 
more outstanding insurance in the first ten 
years than any other old line life insurance 
company but one—that is one of the older 
companies which, however, fell short by 
$4,000,000.00 of accumulating in the cor- 
responding period the assets of the St. Louis 
Company. 


Agents! Do you want to grow with a 
company that has made a world record—a 
sound company headed right now rapidly for 
the $100,000,000.00 goal? Send an inquiry 
with full partculars about yourself to the 


INTERNATIONAL LIFE OF ST. LOUIS 





Home Office 





United States 
Fidelity & Guaranty 


Company 
BALTIMORE, MD. 


Home Office Bidg., Calvert, German and Mercer St . 
JOHN R. BLAND, President 





CAPITAL, PAID IN CASH. .$3,000,000.00 


SONNE gala san celncianve de dededoceudutldsandsaes $2,266, 148.45 
WSNO MENS oc cdc accncccsdddedeaceuccududdcedea 11,426,811.71 $13,692,960. 16 





oe cece ccccccccs $16,692,960. 19 











Fire Casualty Life 
RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 


HARTFORD, CONN. 


























A VALUABLE INSTRUCTOR 
LIFE INSURANCE SALESMANSHIP 
by 
THOMAS J. HENDERSON 


The Life Insurance Agent who wishes to improve him- 
self in the art of salesmanship should read this book 
carefully. 


The General Agent who aims to possess an efficient corps 
of salesmen should see that his men are supplied with 
this book. 

The Company Manager who aims for perfection in his 
agency force will find this work a valuable adjunct. 

Price, bound in cloth, $1.00. Liberal discount on orders in quantities 


ADDRESS ALL ORDERS TO 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 Wittiam STREET, 
MRURANCE EXCHANGE NEW YORK 








Western Lire 
2() sssistan Inpemnity ComPANy | 
Superintendents 604 Masonic Temple 
5 Superintendents GPaRADS 


33 years’ continuous and successful career. 


100 agents 


WANTED IN Now identified as “THe O_tp RELIABLE” 
Illinois GEN. GEO. M. MOULTON, | 
Indiana President 
Pennsylvania J. L. MITCHELL, 


General Agency Manager 
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AMERICAN INDEMNITY COMPANY 
HOME OFFICE: GALVESTON, TEXAS 
Under Supervision United States Treasury Depart ment. 


Assets: Over $1,500,000.00 
Surplus as to Policy Holders: Over $900,000.00 
(At the close of business June 30th, 1918.) 


OFFICERS: 
L. A. Adoue, Vice-President. 
J. F. Seinshei 


Sealy Hutchings, President. 
Geo. eimer, General Manage 


Sealy, Secretary. 
We write the following lines: 
Automobile—Fire, Theft, Liability, Property Damage and Collision. 
Public, General and Elevator Liability. Plate Glass, Burglary and 
Fidelity and Surety Bonds. Licensed in thirty-one (1) tates. 


RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED 
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NATIONAL AMERICAN LIFE INSURANCE CO. 


Greater, stronger and more progressive than ever 


Invites the support of the people of Iowa, and cor- 
respondence from capable experienced life insurance 
men, who can write business in this territory. To 
such a very favorable contract will be offered. 


Address L. H. Koch, President, 
Burlington, Iowa. 


A PENN MUTUAL PREMIUM, less a PENN 
MUTUAL DIVIDEND, purchasing a PENN MU- 
TUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION 
which in the sum of ALL ITS BENEFITS is unsur- ~ 
passed for net low cost and care of interests of all 
members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 














National Liberty 
Fusurance Company of America 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK IN 1859 


Statement, January I, 1919 
$1,000,000.00 
10,004,667.50 
6,214,228.11 
Net Surplus 2,790,439.39 
Surplus for Policyholders 3,790,439.39 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 


THE BANK. SAVINGS 
LIFE INSURANCE COMPANY 


HOME OFFICE, TOPEKA, KANSAS. 


An Old Line Company operating under the Reserve Deposit 
Law of the state of Kansas. 


CAPITAL STOCK, $200,000.00 


Producers of Good Business wanted to work in Kansas— 
Our Home State. 


BE. E. SALLEE, Sec. E. H. LUPTON, Pres 

















THE PEOPLES LIFE INSURANCE COMPANY 
CHICAGO, ILLINOIS 

We have discontinued writing Industrial Busi- 

ness. Now converting 12,000 policies from 


Industrial to Ordinary. Splendid opportuni- 
ties for good men.’ Address 


E. A. NELSON, President, HOME OFFICE 











The Independent Life Insurance Company 


OF AMERICA 
Home Office: NASHVILLE, TENNESSEE 


Do you want to be associated with a Company that is right 
UP TO NOW in everything? 
Can you close business WHEN IT IS FOUND FOR YOU? 


If so, and you are dependable, write us all about yourself. 
District Agents wanted in Kentucky, Tennessee, Alabama. 


PAUL ROBERTS, President 











THE TWO REPUBLICS LIFE 
INSURANCE CO. 


EL, PASO, TEXAS 
A.H.RODES, - - - President 


Operating in Texas, Arizona and New Mexico 


Good Opportunity for right men 














RITISH AMERICA ASSURANCE CO. 
TORONTO, CANADA 


INCORPORATED 1888 


FIRE, EXPLOSION, RIOTS, CIVIL COMMOTIONS AND STRIKES 
UNITED STATES BRANCH 
January 1, 1919 


$2,462, 182.24 
- 1,645,684.41 


$816,497.83 
W. B. MEIKLE, President and Geneval Manager. 


Assets 
PINNED 0505 Sees ee ees 


Net Surplus 








N. H. WHITE, 3rd Vice-President 
E. B. CRAIG, 4th Vice-President 
C. R. CLEMENTS Secretary and Treasurer 


C. A. CRAIG, President 
W. R. WILLS, Vice-President 
T. J. TYNE, 2nd Vice-President 


The National Life and Accident Ins. Co. 


Combination Policy of Industrial Insurance Covering 
Sickness, Accident and Death 


$150,000.00 Deposited with Treasurer of Tennesset 
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W FE are issuing a Policy for Business and 

Professional Women that is designed 
to meet the needs of this fast-growing business. 
Agents who are devoting time to it find ita 


WINNER. 


For particulars address Home Office 


INTER-OCEAN CASUALTY COMPANY 


CINCINNATI, OHIO 
J. W. SCHERR, President W. G. ALPAUGH, Secretary 





THE PROVIDENT 
Life & Accident Insurance Co. 


of Chattanooga, Tennessee 
Established 1887 
100% INCREASE 
Monthly Premium Department 1917 
Liberal Contracts—Complete Coverage 
POLICIES FOR 
Accident and Health—Group—Life—Railroad Insurance 
Write for particulars of our 


BUSINESS MEN’S PENSION POLICY 
HOME OFFICE Provident Building CHATTANOOGA, TENNESSEE 











Service Financial Stabiiity Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTp. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT. HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 


33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N.Y. State; 56 Maiden Lane, N.Y. 




















THE KANSAS CASUALTY AND SURETY COMPANY 


J. C. O. MORSE, President 
Home Office, Schweiter Bldg., Wichita, Kansas 


A “SERVICE STATION” For Agents NOT Looking for a 
Place to ‘‘Put One Over”’ 


AUTOMOBILE INSURANCE 
Liability—Property Damage—Collision 
Accident and Health Commercial and Industrial 
Plate Glass, Bank, Mercantile and Residence Burglary 
FIDELITY AND SURETY BONDS 


“CONSERVATIVE BUT AGGRESSIVE” 
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CEDAR RAPIDS 


LIFE INSURANCE Co.|] 


GOOD *seeenossH 


COMPANY] 
FOR GOOD MEN | 


CBRobbins, Pres. CB. Svoboda, Secy 


HOME OFFICE : CEDAR RAPIDS, IOWA 





CUMMONWEALTH CASUALTY CO. 


CAPITAL on 000.00 Philadelphia, Penna. 
0,000.00 Deposited with the Insurance Department of 
tBennsylvania for sole eeenten of Policy Holders. 
CAPITAL —_ SURPLUS over $260,000.0 
3% Increase in Business in 19 
LIABILITY ACCIDENT seatearece: AUTOMOBILE and TEAMS 
CLEAN CONSERVATIVE COMPETENT BUSINESS MANAGEMENT 
aw ae AGENCY CONNECTIONS TO BUSINESS GETTERS 
DREXEL BUILDING PHILADELPHIA, PA. 














THE ROOKERY 


RNORTH TS ok CHICAGO 
ACCIDENT 
INSURANCE CO 


CHICAGO. ¢ AGENCY. OPENINGS IN 
47° STATES 











THE KANSAS LIFE 
INSURANCE COMPANY 


TOPEKA 





JOHN H. EDWARDS, President 




















“AMERICAN CENTRAL LIFE 


INSURANCE COMPANY 


INDIANAPOLIS, IND 
ESTABLISHED 1899 


HERBERT M. WOOLLEN, President 
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What An Agent Wants 


A Company whose name, everywhere a 
household word, is his best introduction. 
Prestige is a door-opener, and age and size 
are impressive. 

Policies that are unexcelled. Big dividends. 
Strength and safety that need no demonstra- 
tion. Unsurpassed service to policyholders— 
the thing that makes solid patrons out of 
first-time customers. 

The Oldest Company in America! Come 
with it and you will stay with it and it will 
stay with you. 


For terms to producing agents address 


THE MUTUAL LIFE 
INSURANCE COMPANY 
of New York 


34 NASSAU STREET, NEW YORK CITY 








The Successful Agen: 


Practical Hints for the 
Seller of Life Insurance 


THE PRINCIPLES OF INSURANCE EXPLAINED SO SIMPLY 
THAT ANY LAYMAN CAN READILY UNDERSTAND 


By WILLIAM ALEXANDER 
SECOND EDITION—REVISED AND ENLARGED 


In his introduction to ‘The Successful Agent”’ the author says: 
The primary object of this book is to teach the agent how to sell life insurance— 


| how to make money in his business. 


Incidentally it will prove interesting and of value to the general reader, for the book 
explains life insurance in a way which any layman, as well as any youthful agent, can 
readily understand. 

The old agent will find much in it that is new, and may be reminded of important 
truths that he has forgotten, but its chief value for him will be that he can utilize it 
in instructing his canvassers. He may also wish a few gditional copies for important 
customers. 

The book is handsomely printed on ‘‘featherweight”’ paper, from new, clear type, 
and is handsomely bound in cloth with title in gold. Copies are also bound in flexible 
binding for convenience in carrying about, also making a more showy book. 


PRICES REDUCED 
Bound in Cloth, reduced from $2.00 to $1.50 
Bound in Flexible Binding, reduced from $2.50, to $2.00 


. Mailed to any address, postpaid, on receipt:of price 


THE SPECTATOR COMPANY 


135 WIiLuiAM STREET 


Cuicaco Orrice 
NEW YORK 
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SOLDIERS and SAILORS 


RESUMING OR ENTERING THE INSURANCE BUSINESS 
(FIRE, MARINE OR CASUALTY) WILL FIND THIS 
NEW BOOK OF INESTIMABLE VALUE. 


FIRE INSURANCE 
INSPECTION and UNDERWRITING 


By C. C.. Dominge and W. O. Lincoln. 


An Encyclopedic Handbook Defining Terms Used in 
the Fire Insurance Business and Describing the Fire 
and Explosion Hazards of Numerous Chemicals, 
Aaterials and Processes Used in Manufacture and 
in Commerce. 


A most profitable reference work for Fire Insurance 
Vianagers, General, Special and Local Agents, In- 
spectors, Brokers, etc. 


Contains over 500 pages of most useful information, 
with numerous illustrations, mostly by the authors. 
Flexible binding, with gilt edges. 


Price per copy, $5. 
De Luxe Edition, Thumb=Indexed, $6.50 


Liberal discount for quantity orders. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 


Don't Delay Decide Today 


GENERAL AGENTS 
WANTED 


If you mean 
Business 


If you can do 
Business 


Write to me— 


JACKSON MALONEY 


Manager of Agencies 


ZrQeTAKHS BPYA™KPKHOs“me 
Pe AZadorKncnZzZzmy 


PHILADELPHIA LIFE INSURANCE COMP. \Y 


111 NORTH BROAD STREET 
PHILADELPHIA, PA. 
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